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There’s no question about the propriety of your call at the American National Bank 





during your visit to Chicago. You'll be more than welcome at any time. 


On every floor of the ten we occupy, you will find men and women anxious to greet 


you and do all they can to make your visit to Chicago a memorable one. 
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TACTICS OF ONE 
BUSINESS BROKER 


To the Editor: 

Some months ago your magazine carried 
a full page ad of the Transcontinental 
Clearing House of Chicago which pur- 
ported to have nationwide facilities for the 
sale of businesses. 

I first came in contact with a representa- 
tive of this firm when I was called by one 
of our local businessmen to join him in a 
conversation with Transcontinental’s repre- 
sentative, the conversation being in con- 
nection with the signing of an exclusive 
sales agreement between the businessman 
and Transcontinental Clearing House. 

I was skeptical of the concern at first 
but must confess that I permitted myself 
to be hoodwinked by one of the oldest of 
dodges as I dropped my guard after the 
Transcontinental Clearing House represent- 
ative showed me their one page ad in The 
INDEPENDENT BANKER. 

He represented that their firm had been 
carefully investigated by The INDEPENDENT 
BANKER and the inference was that the ad 
was proof of their reliability. 

Their method of operation is very unique 
and, apparently, quite successful, to the 
great detriment of their victims, three of 
whom are businessmen in this town. In 
the subject case the representative had 
talked to the businessman for quite some 
time before I appeared on the scene and 
I did not know all of the conversation that 
transpired, 

It developed later that the first thing 
the representative had done, after asking 
for very sketchy details of the business, 
was to point out that our local business- 
man was about to sell his business at a 
ridiculously low price. 

He persuaded him to jack the price up 
substantially and, of course, the commis- 
sion to Transcontinental Clearing House 
rose immediately and proportionately. 

This commission, I might add, is pay- 
able in cash at the time of signing the 
exclusive sales agreement and I discovered 
that in each instance the representative, 
immediately upon getting a check, broke 
all records for the sprint in the United 
States in getting to the bank as quickly 
as possible to convert the check into a 
cashier’s check payable to Transcontinental 
Clearing House. 

The representative paints a very glowing 
picture of the possibilities of an immediate 
sale, leaving the impression that it should 
be but a matter of a‘ very few days before 
they appear on the scene with a cash 
buyer. All buyers, incidentally are “cash 
buyers” in the pitch given by Transconti- 
nental Clearing House representatives. 

The agreement which the unsuspecting 
seller signs is a completely unilateral agree- 
ment of the most fiendishly clever design. 
By means of heavy type, accent marks, etc., 
to lend emphasis to the text of the agree- 
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ment, they give the impression that they 
are promising a very great deal, the word- 
ing being such as to mislead the seller into 
believing he is ‘receiving what amounts to 
an almost iron-clad contract under which 
Transcontinental Clearing House agrees to 
deliver a cash buyer promptly. 

Actually, upon careful reading and study 








One of the most unique as- 
pects in the celebration of Min- 
nesota’s centennial is the trek by 
Napoleon, an eight-year-old ox, 
and Delmar Hagen through 
North Dakota and Minnesota to 
the capital city of St. Paul. When 
the oxcart arrived in Sauk Cen- 
tre, Minnesota, there was a pause 
in front of the First State Bank 
for a word of welcome from Pat 
DuBois, executive vice president, 
who chats with Mr. Hagen while 
keeping a firm grip on Napo- 
leon’s halter. As the photo shows, 
a number of onlookers gathered 
when Napoleon stopped. 

The trip began in Pembina, 
North Dakota, which is only a 
few miles from the Canadian 
border, Manitoba province. Sauk 
Centre was the 340th mile on the 
440-mile journey. 

For the 1958 journey, the cart 
contained a bale of furs from 
Hudson Bay for delivery to Min- 
neapolis, some commemorative 
mail and a buffalo hide. Napo- 
leon, the cart’s motive power, 
does three miles an hour with, 
Mr. Hagen says, “a strong tail 
wind.” 








the victim discovers that he has signed an 
agreement under which he has made num- 
erous explicit and most devious guarantees 
to Transcontinental which leave him in a 
position practically requiring a battery of 
high grade attorneys in order to comply 
with the terms of the contract and, by 
such compliance, place himself in a posi- 
tion to require Transcontinental to do the 
very few things which they actually agree 
to do in the contract. 

We could go on at great length as to 
the other devious means employed by this 
firm, but suffice to say we believe them to 
be completely unethical and we believe 
your magazine and all banks should be 
warned against the operations of this con- 
cern and similar concerns lest their busi- 
nessmen become victims of the insidious 
approach. 

Perhaps you could give publicity to this 
letter as a means of warning others around 
the country with respect to this type of op- 


eration. 
LEWIS M. COOLEY 


President 
Commercial Bank of Twisp 
Twisp, Washington 


CCC INTEREST RATE 


To the Editor: 

We bankers in Colorado believe that the 
following letter to the board of directors of 
the Commodity Credit Corporation is of 
general interest to country bankers every- 
where and hope you will publish this letter 
in The INDEPENDENT BANKER. 


JOHN C. ELLIS 


President 
The Moffat County State Bank 
Craig, Colorado 


Board of Directors 
Commodity Credit Corporation 
Washington 25, D.C. 


Gentlemen: 


This letter is a vigorous protest of your 
action, as a board, in reducing the interest 
rate to 1% per cent on Commodity Credit 
loans made by the country banks of the 
United States. The undersigned are voicing 
this protest on behalf of the members of 
the Colorado Bankers Association who tell 
us they cannot afford to carry these loans 
at the 1% per cent rate; but will be forced 
to go into the market and buy finance pa- 
per, etc., at a more realistic rate. 

If you have not already heard from the 
officers of the Central States Conference in 
protest of this action you will shortly, as at 
a meeting of this conference recently unani- 
mous endorsement of such protest was 
voiced. The Central States Conference is an 
organization composed of the officers of the 
state bankers association in the 16 central 
states of the country, representing nearly 
three-fourths of the 15,000 banks of the 
country. 

Our reasons for voicing the protest in- 
clude, in addition to the unprofitable, ar- 
bitrary interest rate, the following: 

One, we feel that the banks of the coun- 
try were instrumental in “selling” the CCC 
program to the farmers, and in so doing in- 
vested thousands of dollars of their own 
money in this selling program. We now 
feel, they should be entitled to a fair return 
on this original investment, and that such 


(Continued on Page 31) 
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INDEPENDENT vs. BRANCH 





Independent Bank States Have 
Best Bank-to-Population Ratio 


Dadipindent banking states, on the average, have a better 
ratio of banks to population than states with statewide or 
limited area branch banking. 

This can be demonstrated from the latest available 
totals from the Office of the Comptroller of the Currency 
on the number of banks in relation to population. 

The figures, carried in the tables below, refute the 
often-heard argument of branch bank advocates that 
branching offers better service to the public. 

Here is the breakdown: 

@ Independent banking states have one bank for each 
7,450 persons. 


@ States with limited area branching have one bank- 
ing office for each 7,555 persons. 

@ States with statewide branching and the District of 
Columbia, where branching is districtwide, have one 
banking office for each 7,579 persons. 

Included in the independent banking states are not 
only the 11 which specifically prohibit branch banking 
but also the three—New Hampshire, Oklahoma and 
Wyoming—where there is no legislation on the subject. 
Because there have been changes in state laws over the 
years, you'll note that some states which now prohibit 
branch banking do have branches listed in the table. 








States Prohibiting Branch Banking 











June 30, Dec. 31, Dec. 30, Dec. 31, Dec. 31, Dee. 31, 
1924 1934 1944. 1954 1955 1957 

COLORADO: 

Number of all banks 342 161 141 161 164 170 

Number of branches 1 

Total banking units ......... 342 161 141 161 165 170 
Number of all banking 
units in relation to 1 per ] per 1 per 1 per 1 per 1 per 
population. 2,700 6,400 8,000 8,200 8,000 10,000 
FLORIDA: 

Number of all banks 299 156 173 226 238 270 

Number of branches ] i 1 

Total banking units .......... 300 156 174 227 238 270 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 3,200 9,400 10,900 12,200 11,600 15,700 
ILLINOIS: 

Number of all banks 1,906 882 833 910 919 939 

Number of branches 

Total banking units .... 1,906 822 833 910 919 939 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 3,400 8,600 9,500 9,600 9,500 10,400 
KANSAS: 

Number of all banks 1,293 743 619 602 601 595 

Number of branches 2 

Total banking units .......... 1,293 743 619 602 601 597 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 1,400 2,500 2,900 3,200 3,200 3,600 
September 1958 Page 3 





States Prohibiting Branch Banking (continued) 


MINNESOTA: 
Number of all banks 1,422 689 673 680 
Number of branches ae | 6 6 gus 
Total banking units .......... 1,433 695 679 686 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 1,700 3,700 4,100 4,300 
MISSOURI: 
Number of all banks 1,612 710 594 600 
Number of branches ‘ 
Total banking units..........__ 1,612 710 594 600 
Number of all banking 
units in relation to 1 per 1 per ] per 1 per 
population. 2,100 5,100 6,400 6,600 
MONTANA: 
Number of all banks 248 123 111 110 
Number of branches re 
Total banking units.......... 248 123 111 110 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 2,200 4,400 5,000 5,400 
NEBRASKA: 
Number of all banks 1,100 437 407 419 
Number of branches 2 2 2 1 
Total banking units .......... 1,102 439 409 420 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 1,200 3,100 3,200 3,200 
NEW HAMPSHIRE: 
Number of all banks 123 113 107 110 
Number of branches 1 3 3 
Total banking units.......... 123 114 110 113 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 3,600 4,100 4,500 4,700 
OKLAHOMA: 
Number of all banks 808 412 382 384 
Number of branches 
Total banking units.......... 808 412 382 384 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 2,500 5,800 6,100 5,800 
TEXAS: 
Number of all banks 1,533 947 834 921 
Number of branches 
Total banking units.......... 1,533 947 834 921 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 3,000 6,200 7,700 8,400 
WEST VIRGINIA: 
Number of all banks 350 182 178 183 
Number of branches 
Total banking units .......... 350 182 178 183 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 
population. 4,200 9,500 10,700 11,000 
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681 
687 


1 per 
4,300 


603 


1 per 
6,500 


113 
113 


1 per 
5,200 


1 per 
5,800 


931 
931 


1 per 
8,300 


181 
181 


1 per 
11,100 
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683 


689 


1 per 
4,900 


610 


1 per 
7,000 


115 


115 


5,200 


387 
1 


388 


1 per 
5,900 


955 
3 


958 


1 per 
9,700 


183 


183 


1 per 
10,900 











ANNOUNCING THE 

Herbert F. Rawll 
Memorial 

Awards Contest 


i A SERRA 








$10,000 in Cash Awards for members of Christmas 
Club at financial institutions using the services of 
Christmas Club a Corporation 


Forty-eight years ago, the late Herbert F. Rawll, founder of Christmas Club 
a Corporation, visualized the great possibilities of introducing to our finan- 
cial institutions millions of people who never before had been inside such 
institutions, by offering them a method of weekly savings to accumulate 
money for Christmas. 

To perpetuate and enlarge the purposes of its founder, Christmas Club 
a Corporation periodically conducts its popular prize contests. This year 171 
generous cash awards will be given for the best original ideas on the subject: 
“What I would like to see on the Christmas Club Emblem.” 

To be eligible, contestants must be members of Christmas Clubs at 
financial institutions using the systems and services of Christmas Club a 
Corporation. 





Christmas Club members also need savings programs, loans, 
safe deposit boxes and financial advice. Through contests of 
this kind, and heavy promotion at the joining season, 
Christmas Club a Corporation continues to create customers 
for all your services. 

Christmas Club members are your best prospects today — 
and tomorrow. 











Christmas ut Christmas Club 


PAYMENI a Corporation 
cs Founded by Herbert F. Rawll 
230 Park Avenue, New York 17, N.Y. 


BUILDS CHARACTER, BUILDS SAVINGS, BUILDS BUSINESS FOR FINANCIAL INSTITUTIONS. 
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States Prohibiting Branch Banking (continueD) 


WISCONSIN: 
Number of all banks 
Number of branches 
Total banking units 

Number of all banking 

units in relation to 

population. 


WYOMING: 
Number of all banks 
Number of branches 
Total banking units 


Number of all banking 
units in relation to 
population. 


559 
141 
700 


1 per 
4,500 


56 
56 


1 per 
4,500 


598 
150 


708 


1 per 
4,900 


5957 
150 


707 


1 per 
4,900 





551 
151 


702 


1 per 
5,600 


53 


States Permitting Limited Area Branch Banking 





June 30, 
1924 
ALABAMA: 
Number of all banks 362 
Number of branches 19 
Total banking units .......... 381 
Number of all banking 
units in relation to 1 per 
population. 6,200 
ARKANSAS: 
Number of all banks 485 
Number of branches habe 
Total banking units .......... 488 
Number of all banking 
units in relation to 1 per 
population. 3,600 
GEORGIA: 
Number of all banks 656 
Number of branches 53 
Total banking units .......... 709 
Number of all banking 
units in relation to 1 per 
population. 4,100 
INDIANA: 
Number of all banks 1,108 
Number of branches 8 
Total banking units .......... 1,116 
Number of all banking 
units in relation to 1 per 
population. 2,600 
IOWA: 
Number of all banks 1,692 
Number of branches 
Total banking units .......... 1,692 
Number of all banking 
units in relation to 1 per 
population. 1,400 
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Dec. 31, 


1934 


222 
16 


238 


1 per 
11,100 


237 
5 


242 


3,300 


Dec. 30, 
1944” 


217 
20 


237 


1 per 
12,000 


213 
18 


231 


1 per 
8,400 


293 . 


25 
318 


1 per 
9,800 


499 
72 


571 


1 per 
6,000 


640 
156 


796 


1 per 
3,200 








Dec. 31, Dec. 31, Dee. 31, 
1954 1955 1957 
234 237 239 

33 4] 54 
267 278 293 

1 per 1 per 1 per 

11,500 11,000 10,900 
231 233 237 

22 24 28 
253 257 265 

1 per 1 per 1 per 

7,500 7,400 6,700 
386 395 396 

50 52 61 
436 Abe 457 

1 per 1 per 1 per 

7,900 7,700 8,400 
478 477 bo4 
150 163 219 
628 640 683 

1 per 1 per 1 per 

6,300 6,100 6,700 
663 665 668 
162 162 161 
825 827 829 

1 per 1 per 1 per 

3,200 3,200 3,400 
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These “spacemen” are no visitors from 
Mars. They’re Bank Building Corpora- 
tion analysts and designers who work 
with space scientifically... who make sure 
that you who invest in new quarters space 
get the most for every dollar. They’re 
thoroughly grounded in the problems 
and opportunities involved in financial 
design because they’ve completed over 
3,300 of these specialized projects. They 
know how to keep costs down-to-earth, 


how to plan and replan for the most effi- 
cient use of available space, so that your 
project can make its fullest contribution 
to your cost-and-profit picture. 

These analysts and designers are only 
part of Bank Building’s team of skilled 
specialists. Operational experts, engi- 
neers, cost consultants, construction and 
equipment experts... who combine their 
talents to make every square foot of 
your new quarters pay-off for you! 





Our spacemen bring new quarters costs down to earth 


Send now for your compli- 
mentary copy of “The Truth 


Bank Building ty Cosporation 


OF AMERICA About Costs’. A revealing 


tudy of the fact thould 

ST. LOUIS, 1130 Hampton Avenue pre tigdeas! so Eitan 
NEW YORK « CHICAGO «+ SAN FRANCISCO + ATLANTA « AUSTIN planning —before signing any 
Operating Outside the Continental U.S. as: Bank Building Corporation, International » Subsidiary: Design, Inc. contract. 
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States Permitting Limited Area Branch Banking (continue) 


KENTUCKY : 
Number of all banks 612 439 392 371 367 
Number of branches 12 25 31 62 81 
Total banking units.......... 624 464 423 433 448 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 3,900 5,600 6,700 6,800 6,600 
MASSACHUSETTS: 
Number of all banks 445 405 383 365 366 
Number of branches 98 144 152 293 328 
Total banking units.......... 546 549 535 658 694, 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 7,100 7,700 8,100 7,100 6,800 
MICHIGAN: 
Number of all banks 770 486 428 429 420 
Number of branches 332 134 176 336 376 
Total banking units... ..... . 4,102 620 604 765 796 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 3,300 7,800 8,700 8,300 8,000 
MISSISSIPPI: 
Number of all banks 357 213 202 197 197 
Number of branches 25 35 49 84 96 
Total banking units .......... 382 248 251 281 293 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 4,700 8,100 8,700 7,800 7,400 
NEW JERSEY: 
Number of all banks 479 427 378 330 320 
Number of branches 21 117 127 241 272 
Total banking units.......... 500 o-bt 505 571 592 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 6,300 7,400 8,200 8,500 8,200 
NEW MEXICO: 
Number of all banks 76 42 Al 52 51 
Number of branches a 6 22 25 
Total banking units.......... 76 42 47 74 76 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 4,700 10,100 11,300 9,200 9,000 
NEW YORK: 
Number of all banks 1,120 922 828 689 638 
Number of branches 362 661 704 1,074 1,149 
Total banking units ...... ies ae 1,583 1,532 1,763 1,787 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 7,000 8,000 8,800 8.400 8,300 
NORTH DAKOTA: 
Number of all banks 687 206 153 154 154 
Number of branches 25 23 24 
Total banking units.......... 687 206 178 177 178 
Number of all banking : 
units in relation to 1 per 1 per 1 per 1 per 1 per 
population. 900 3,300 3,600 3,500 3,500 





364 
105 


469 


1,626 


1 per 
8,500 


154 
26 


180 


1 per 
3,600 
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OHIO: 


Number of all banks 1,107 706 682 637 626 611 
Number of branches 203 166 __ 169 340 377 488 
Total banking units . . ete 872 851 977 1,003 1,099 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 4,400 7,600 8,100 8,100 7,900 8,400 
PENNSYLVANIA: 
Number of all banks 1,650 1,136 1,044 866 825 771 
Number of branches ae _ 107 _118 __ 419 __ 496 __589 
Total banking units .......... 1,748 1,243 1,162 1,285 1,321 1,360 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 5,000 7,700 8,500 8,200 7,900 7,900 
TENNESSEE: 
Number of all banks 569 332 292 297 299 298 
Number of branches 53 oe, __ 52 122 132 162 
Total banking units .......... 622 378 344. 419 431 460 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 3,800 6,900 8,500 7,900 7,600 7,600 
UTAH: 
Number of all banks 116 58 57 54 51 49 
Number of branches 10 13 33 40 61 
Total banking units .......... 116 68 70 87 91 110 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 3,900 7,500 7,900 7,900 7,600 7,900 
VIRGINIA: 
Number of all banks 523 329 312 316 316 313 
Number of branches 45 69 75 142 160 200 
Total banking units .......... 568 398 387 458 476 513 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population, 4,100 6,100 6,900 7,200 7,000 7,500 


States Permitting Statewide Branch Banking 


June 30, Dec. 31, Dec. 30, Dec. 31, Dec. 31, Dee. 31, 














1924 1934 1944 1954 1955 1957 
ARIZONA: 
Number of all banks 63 17 12 13 1l 7 
Number of branches 20 18 28 80 91 125 
Total banking units .......... 83 35 40 93 102 132 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 4,000 12,400 12,500 8,100 7,300 8,800 
CALIFORNIA: 
Number of all banks 675 283 206 171 149 128 
Number of branches 538 804, 830 1,088 1,177 1,351 
Total banking units .......... 1,213 1,087 1,036 1,259 1,326 1,479 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 2,800 5,200 6,700 8,400 8,000 9,600 
CONNECTICUT: 
Number of all banks 222 200 197 17? 169 87 
Number of branches 10 16 107 124 139 
Total banking units .......... 222 210 213 284 293 226 
Number of all banking 
units in relation to 1 per 1 per 1 per 1 per 1 per 1 per 
population. 6,200 7,700 8,000 7,100 6,800 6,800 
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States Permitting Statewide Branch Banking (continuep) 


DELAWARE: 
Number of all banks 


Number of branches 


Total banking units .. . 


Number of all banking 
. units in relation to 
population. 


DISTRICT OF COLUMBIA (districtwide branch banking permitted ) 


Number of all banks 
Number of branches 


Total banking units 
Number of all banking 
units in relation to 
population. 


IDAHO: 
Number of all banks 
Number of branches 


Total banking units 
Number of all banking 


units in relation to 
population. 


LOUISIANA: 
Number of all banks 
Number of branches 


Total banking units . 


Number of all banking 
units in relation to 
population, 


MAINE: 
Number of all banks 


Number of branches 
Total banking units 
Number of all banking 


units in relation to 
population. 


MARYLAND: 
Number of all banks 
Number of branches 


Total banking units 
Number of all banking 
units in relation to 
population. 


NEVADA: 
Number of all banks 


Number of branches 


Total banking units.......... 


Number of all banking 
units in relation to 
population. 


NORTH CAROLINA: 


Number of all banks 
Number of branches 


Total banking units.......... 


Number of all banking 
units in relation to 
population. 
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61 49 42 
18 13 13 
79 62 59 

1 per 1 per 1 per 
2,800 3,800 4,800 
46 22 21 
19 30 30 
65 52 51 

1 per 1 per 1 per 
6,700 9,400 13,000 
177 63 46 
26 40 

177 89 86 
1 per 1 per 1 per 
2,400 5,000 6,100 
251 149 149 
93 53 o4 
344. 202 203 
1 per 1 per 1 per 
5,200 10,400 11,600 
150 104 97 
47 58 __ 63 
197 162 160 
1 per 1 per 1 per 
3,900 4,900 5,300 
250 201 184 
88 91 96 
338 292 280 
1 per 1 per 1 per 
4,300 5,600 6,500 
34 10 9 

5 14 

34 15 23 

1 per 1 per 1 per 
2,300 6,100 4,800 
618 216 227 
66 68 139 
684 284 366 
1 per 1 per 1 per 
3,700 11,200 9,800 
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4,500 


1 per 
12,200 


172 
100 


272 


1 per 
9,900 


93 
89 


182 


1 per 
5,000 


160 
169 


329 


1 per 
7,100 


5,300 


224 
302 


526 


1 per 
7,700 


32 


38 
70 
1 per 
4,500 
17 
49 
66 


1 per 
12,200 


36 
~ 102 


1 per 
5,800 


175 
113 


288 


1 per 
9,300 


91 
95 


186 


1 per 
4,800 


220 
324 
544. 


1 per 
7,900 





28 
77 


105 


1 per 
6,200 


182 
137 
319 


1 per 
9,800 


57 
107 
164 


1 per 
4,800 


148 
180 


328 


1 per 
8,000 


6 
31 


37 


1 per 
7,400 


210 
383 


593 


1 per 
7,700 
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OREGON: 
Number of all banks 
Number of branches 


Total banking units .. 


Number of all banking 
units in relation to 
population. 


RHODE ISLAND: 
Number of all banks 
Number of branches 


Total banking units . . 


Number of all banking 
units in relation to 


population. 


SOUTH CAROLINA: 
Number of all banks 


Number of branches 


Total banking units . . 


Number of all banking 
units in relation to 
population. 


SOUTH DAKOTA: 
Number of all banks 
Number of branches 


Total banking units . . 


Number of all banking 
units in relation to 


population. 


VERMONT: 
Number of all banks 
Number of branches 


Total banking units . . 


Number of all banking 
units in relation to 
population. 


WASHINGTON: 


Number of all banks 


Number of branches 


Total banking units .. 


Number of all banking 
units in relation to 


population. 
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“Okay, wise guy! Wait’ll I ask for it!” = 
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2,800 


45 
21 
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1 per 
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411 
20 


Me ares 431 


1 per 
3,900 


593 


Sale apie 593 


1 per 
1,200 


105 


wae. 105 


1 per 
3,400 


381 


EME Cay 388 


1 per 
3,500 


the First National Bank of Harlingen, Texas. 


department headed by vice president J. B. Brady.” 


106 
30 


136 


1 per 
7,000 


35 
35 


70 


1 per 
9,800 


136 
20 


156 


1 per 
11,100 


212 


213 


1 per 
3,300 


98 
12 


110 


1 per 
3,300 


204 
31 


235 


1 per 
6,700 
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Accolade for Woman Banker : 
In Cotton Trade Magazine : 
A woman banker with a profound knowledge of the subject has been 2 
paid tribute by the cotton industry for her pioneer role in the field of = 
cotton financing. She is Mrs. Mary Lee Spilman, assistant cashier of = 
The Cotton Digest, a national cotton industry weekly, devoted its z 
cover page recently to a picture of Mrs. Spilman. Pointing out that she is = 
“pioneering a new field for women—cotton banking,” the trade publica- = 
tion, which is circulated in the cotton industry throughout the world, = 
describes Mrs. Spilman as the No. 2 “man” in the “important cotton = 
IWMI (iii nn nn mm nnn nn 
71 48 50 55 

69 137 l44 156 

140 185 194 211 

1 per 1 per per 1 per 

7,800 8,200 7,800 8,500 

35 18 18 10 

45 77 B+ 76 

80 95 102 86 

1 per 1 per 1 per 1 per 

8,900 8,300 7,800 7,600 

146 151 149 144 

24 73 81 105 

170 224 230 249 

1 per 1 per 1 per 1 per 

11,200 9,500 9,200 9,700 

164 170 171 172 

42 51 53 52 

206 221 224 224 

1 per 1 per 1 per 1 per 

3,100 3,000 2,900 3,200 

80 72 69 59 

18 22 25 17 

8 . 94 94 76 

1 per 1 per 1 per 1 per 

3,700 4,000 4,000 4,100 

128 111 107 88 

94 183 205 236 

222 294 312 324 

1 per 1 per 1 per 1 per 

7,800 8,100 7,600 8,200 
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Missourians Against Branch 
Banking Map Campaign 


ladependent bankers in Missouri have 
mobilized on a statewide basis in an 
effort to insure defeat at the polls in 
the November 4 election of the prop- 
osition to introduce branch banking 
in Missouri. 

Directing the campaign for inde- 
pendents in the state is an organiza- 
tion known as Missourians Against 
Branch Banking. Bradford Brett, 
president of the First National Bank 
of Mexico, is chairman of the group. 
Other officers are: 

@ Vice chairman, L. E. Evans, 
president, Maplewood Bank and Trust 
Company, St. Louis. 

@ Secretary, A. T. Wheeler, vice 
president, Union National Bank, Kan- 
sas City. 

@ Treasurer, John C. Harris Jr., 
president, The Calloway Bank, Ful- 
ton. 

The group has established cam- 
paign headquarters in Jefferson City 
and has named Jack Stapleton, Stan- 
berry newspaper publisher, executive 
director. 

The public relations firm of Le- 
moine Skinner Jr., St. Louis, has been 
retained by the committee. 

The organization has a 30 member 
executive committee of persons con- 
cerned with banking in all parts of 
Missouri. 


Severe Handicap 


Missourians Against Branch Bank- 
ing are operating under a handicap 
imposed by the state’s Corrupt Prac- 
tices Act, which makes it unlawful for 
any corporation organized and doing 
business under Missouri laws to con- 
tribute money for support of one side 
in an election. 

Therefore, state banks cannot con- 
tribute to the independents’ cause. 
Contributions are being solicited, 
however, from individual officers of 
state banks on a personal basis. 

Banks with national bank chart- 
ers do not labor under a similar 
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MINNESOTA IBA 
CONFERENCE 


The Minnesota Division of the In- 
dependent Bankers Association will 
hold a one-day conference in Minne- 
apolis in October, it has been an- 
nounced by D. Fay Case, Indepen- 
dent Bankers Association director for 
Minnesota and division chairman. A 
similar conference held in St. Paul 
two years ago attracted nearly 300 
bankers. 





handicap, however. An opinion from 
the office of the Comptroller of the 
Currency held that proposed contri- 
butions in connection with the inde- 
pendent vs. branch referendum would 
not violate the statute under which it 
is unlawful for a national bank to 
contribute or spend money in con- 
nection with any election to a politi- 
cal office. 


Solicit Individuals 


Since most of the banks in Mis- 
souri are state chartered, the bulk of 
the funds for the independents’ cause 
has had to be solicited from indi- 
viduals in the state banks. The solici- 
tation is on the basis of $100 con- 
tribution for every million dollars of 
bank assets. 

Despite the fund handicap and oth- 
er difficulties, the independents are 
optimistic that the voters on Novem- 
ber 4 will decide to continue the pro- 
hibition against branch banking that 
has been on the statute books since 
1899. As one spokesman for the in- 
dependents said, “Our greatest re- 
source in this battle is the large num- 
ber of enthusiastic, dedicated people 
who are working on our side.” 

Mr. Brett also reported that the 
committee has retained two promi- 
nent law firms—McDonald & Wright, 


St. Louis, and Johnson, Lucas, Bush 
& Gibson, Kansas City, so, as he said, 
every phase of the committee’s “cam- 
paign activity will be undertaken with 
the advice of counsel and with scru- 
pulous observance of the Missouri 
Corrupt Practices Act and all other 


provisions of state and federal laws. 


Hew to the Line 


“Our committee,” he added, “will 
not seek, nor will it accept, from state 
banks contributions or any other 
form of assistance not proper under 
the strictest meaning” of the law. At 
the same time he emphasized the need 
of funds for an effective campaign 
and stated that individual contribu- 
tions and help are being sought, not 
only from bankers but also from 
others throughout the state. 

The aim of the committee, Mr. 
Brett said, “is to make every voter in 
the state aware of the grave dangers 
raised by the move spearheaded by a 
handful of big city banks to legalize 
branch banking and thus dominate 
the economy of Missouri. 

“We are beginning frankly as a 
group of bankers representing the 
overwhelming majority of our in- 
dustry. We have set up no window- 
dressing front group. As bankers, 
we believe it is our obligation to take 
the lead. But we are going to rally 
citizens in every walk of life to our 
cause. 

“Our plans call for the most ex- 
tensive campaign that volunteer man- 
power and contributions can support. 
We do not have the resources that are 
behind the big city banks’ drive to 
change the law, but all the resources 
we can muster are going into the 
fight.” 

Mr. Brett declared the committee 
will work “to preserve Missouri’s fine 
system of independent, home-owned 
and home-managed unit banks in the 
best interest, not only of just the 
banking industry, but of all the in- 
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dustry, agriculture, business and the 
people of the state.” 


High-Level Campaign 


He said finally, “It is our intention 
to conduct a constructive and high- 
level campaign. We wish to bring 
our case—and the facts that support 
it—before the voters of Missouri in 
a way that will inform them. We 
hope to focus a clear light on the 
issue. We do not propose to indulge 
in strident or extreme tactics. We 
want the people of Missouri to know 
the facts on the branch banking issue. 
That, we think, takes not heat, but 
light.” 

Mr. Brett has invited all Missouri- 
ans wishing to join and take part in 
the campaign of the committee to 
write or call the Jefferson City office. 

The following are members of the 
executive committee of Missourians 
Against Branch Banking: 

Boss H. P. Bennett, cashier, Bank 
of Poplar Bluff, Poplar Bluff. 

E. T. Brown, vice president, Bank 
of Gainesville, Gainesville. 

R. H. Brown, vice president, Bank 
of Troy, Troy. 

Ewart H. Burch, vice president and 
cashier, The Nodaway Valley Bank, 
Maryville. 

W. M. C. Dawson, president, Citi- 
zens Bank of Grant City, Grant City. 

W. F. Enright Jr., vice president, 
Empire Trust Company, St. Joseph. 

James W. Farley, assistant cashier, 
The Farley State Bank, Farley. 

Floyd R. Gibson, president, Manu- 
facturers & Mechanics Bank, Kansas 
City. 

Howard C. Kellett, president and 
board chairman, First National Bank, 
West Plains. 

Ben M. Glassen, vice president, 
Mechanics Bank & Trust Company, 
Moberly. 


x *&k * 


Chester R. Green, vice president 
and cashier, The Chrisman-Sawyer 
Bank, Independence. 

Adrian Harmon, executive vice 
president, Citizens Bank of Warrens- 
burg, Warrensburg. 

C. L. Harper, president, Sturgeon 
State Bank, Sturgeon. 

Sam L. Hunter Jr., vice president, 
Bank of New Madrid, New Madrid. 

Emory Hurt, president, Union 
State Bank, Clinton. 

Howard H. McCann, vice president, 


Park National Bank, Kansas City. 
September 1958 
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LINED UP for the photographer after their recent meeting 
in Minneapolis are these Legislative Committee members of 
the Minnesota Division, Independent Bankers Association. 
Front row, left to right, Henry Schroeder, Long Prairie; 
Edwin Ehlers, West St. Paul; John Chisholm, Rochester ; 
Stan Ronning, Browns Valley; Fred Schlichting, South St. 


Falls; IBA Secretary Ben DuBois, Sauk Centre; Harold 
Grimstad, Ellendale; Donald Lawler, Crookston and Donald 
Bundlie, Minneapolis, committee attorney. Second row, 
Russ Gesell, St. Paul; Otto Preus, Minneapolis; Roy Simms, 
St. Michael; John Cadwell, Bloomington; S. L. Jerpbak, 
Richfield; Allan Burrill, Dassel; George Phillips, Monti- 


Paul; Art Hoese, Glencoe; Chairman D. Fay Case, Cannon 





S. C. McCormack Jr., cashier, Ex- 
change Bank, Mound City. 

John J. McGrath, president, Se- 
dalia Bank & Trust Company, Sedalia. 

Allen McReynolds Jr., vice presi- 
dent, The First National Bank, Gold- 
en City. 

Harry M. Meyer, executive vice 
president, Bank of Memphis, Mem- 
phis. 

Walter H. Oberheide, board chair- 
man and president, Farmers & Mer- 
chants Bank, Cape Girardeau. 

William E. Peterson Jr., vice pres- 
ident, Chippewa Trust Company, St. 
Louis. 

Walter Reynaud, board chairman 
and executive vice president, Gillioz 
Bank & Trust Company, Monett. 

Nathan Rieger, president, Mercan- 
tile Bank & Trust Company, Kansas 
City. 

Elmer E. Romines, cashier, The 
Bank of Houston, Houston. 

G. L. Saracini, president, Bank of 
Poplar Bluff, Poplar Bluff. 

Gordon W. Warren, cashier, Pul- 
aski County Bank, Richland. 

T. W. Watkins, cashier, The Citi- 
zens Bank, Springfield. 

Edgerton Welch, president, Citi- 
zens National Bank, Chillicothe. 

T. D. Williamson, cashier, Lawson 
Bank, Lawson. 

Harvey B. Young Jr., executive 
vice president, Bank of Kirksville, 
Kirksville. 
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cello; Oscar Olson, Braham; Les Lipke, Stewart; Art Arnt- 
zen, Appleton, and Joe Cavitzel, St. Paul. 
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Bank Building Gets ‘Deposit’ 
Even Before Walls Are Up 


The first “deposit” has been duly recorded at the site of the new 
$250,000 building being constructed for the Ramsey National Bank of 
Devils Lake, North Dakota, but it was a smelly affair all the way around. 

Here’s how “Miff’” Graham of the Devils Lake Journal handled the 
story: 

“The first ‘depositor’ recorded by the new Ramsey National Bank 
only left a ‘scent’ but it drew a lot of interest. Shortly after the trans- 
action recently, Bank President Fred Hoghaug, employes and customers 
hoped an early withdrawal could be effected. 

“Seems a black ‘kitty’ with white stripes waddled into the business 
district, driving shoppers to the opposite side of the street. It entered 
the Coast-to-Coast store but was evicted without incident. Finally it 
sought sanctuary in the excavation for the new bank building adjacent 
to the present location and was clubbed to death by a couple of young- 
sters with more courage than intelligence. Its deposit slip was already 
apparent to one and all, however, and it took most of the day before 
the pre-dated transaction could be cleared with the aid of fans and 
deodorants.” 

President Hoghaug adds a postscript about the bank which he says 
will cost about $200,000 with about $50,000 additional for vault and 
furniture and fixtures equipment. The building is to be of one story 
with a complete basement. It will be about 50 feet wide. 

The rear of the building, the president says, will provide for a drive- 
up window. The angle of the drive in leaves the building 90 feet long 
on one side and 112 feet long on the other. 

A unique feature will be the roof deck which will be made of a new 
product “stramit,” which Mr. Hoghaug explains is a new process of 
using wheat straw pressed into a two inch board. 
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Newsman Joins 


IBA Staff As 
Ass't Editor 


Russell E. Robertson, newspaper- 
man from Mankato, Minnesota, has 
joined the staff 
of the Independ- 
ent Bankers As- 
sociation in Sauk 
Centre, Minneso- 
ta. Ben DuBois, 
association secre- 
tary, said Mr. 
Robertson will 
» be assistant edi- 
MR. ROBERTSON tor of the IBA’s 
monthly publication, The INDEPEND- 
ENT BANKER and also will do some 
public relations work for the associa- 
tion. 

Mr. Robertson was news editor of 
the daily Mankato Free Press. He 
worked in that capacity for the past 
six years. Before that he was city 
editor of a daily newspaper in Jeffer- 
son City, Missouri, a position he held 
for two years. 

The new IBA staff member is a 
1950 graduate of the University of 
Minnesota, where he received a bach- 
elor’s degree in journalism. Prior to 
attending the university, he had 
worked as a reporter for the St. 
Cloud (Minnesota) Daily Times. 

Mr. Robertson and his wife, Lu, 
are natives of Virginia, Minnesota, 
where they both attended high school 
and junior college. They have five 
children. 


NCR Reports 
Record Sales 


An all-time high in sales has been 
reported by the National Cash Reg- 
ister company for the first half of 
1958. 

Sales of all products and services 
of the firm in the first six months 
totaled $190,391,580, Stanley C. 
Allyn, chairman of the board, an- 
nounced. This is a four per cent gain 
over the same period last year. 

Net income and earnings per share 
of the firm were down but this was 
chiefly due to greater research engi- 
neering and other developmental ex- 
penditures, said Mr. Allyn. 
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Come 
a little 
closer 








(I have a surprise for you in my little bag.) 


Here’s a magic formula guaranteed to bring you new 
customers, new accounts. It’s called a Christmas Club. 
My little Club has worked wonders for hundreds of in- 
stitutions across the country. It can for you, too. Whliy, 
you ll be astonished at how many folks keep dropping in 
every day . . . making regular payments . . . discovering 
your other services. 

Won’t you help yourself to one of my profitable Christmas 
Clubs? I have a whole bagful to choose from — but I 
especially recommend Rand M¢Nally’s. They have every- 
thing you'll need for your Christmas Club—beautiful 
four-color promotional material, ad mats, shopping lists, 
coupon books, checks, and all the other supplies that go 
to make a successful Club that will grow with the years. 


For samples and full 
information, drop a line to: 
Rand M‘Nally & Company, 
Christmas Club Division, 

405 Park Avenue, New York 22, 
Box 7600, Chicago 80. 
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FOR THREE YEAR TERMS 





Election Procedure for IBA 
Directors Starts October 1 


Blection time is nearing for members 
of the Executive Council of the Inde- 
pendent Bankers association and the 
first steps will be taken October 1 
with the mailing of state membership 
lists from which nominees are chosen. 

It will take until after the middle 
of November before final tabulations 
are made and members of the new 
Executive Council are known. Mem- 
bers serve for a period of three years. 

Rules of the association specify that 
on the first day of October “the secre- 
tary shall prepare and forward to the 
member banks in each state wherein 
a membership of not less than 10 is 
maintained, a separate list of the 
membership in and for that state to- 
gether with a nominating ballot . . .” 

Each member bank then designates 
its choice for representation on the 


council from its state. Those voting 
will list the name of the nominee and 
the name of the member bank with 
which he is affiliated. The nominating 
ballot then is returned to the office of 
the secretary in Sauk Centre, Minne- 
sota. 
Ballot Prepared 


The secretary then prepares a sepa- 
rate “official” ballot for each state 
which contains the names of the 
nominees and their bank affiliations. 
These ballots will be mailed out be- 
fore October 30. 

Member bank officials, when they 
receive the new ballot, vote for candi- 
dates from their state. The ballots are 
to be returned to the secretary before 
November 15. 


Ballots will then be counted and 








THE LATEST IN bank electronic equipment is explained to Minnesota’s Governor 
Orville L. Freeman, left, by John D. Chisholm, first vice president of the Olmsted 
County Bank and Trust Company, Rochester, Minnesota, on a recent visit by the 
state’s chief executive. Olmsted County, Minnesota’s largest state bank, was the 
first in its area to install electronic equipment to provide automatic recording of 


deposits and checks. 
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tabulated by the secretary on a state 
by state basis. Member bankers re- 
ceiving the highest number of votes 
in their states are then declared mem- 
bers of the Executive Council. In the 
event of a tie a new ballot is prepared 
with the names of those with tie votes. 
Voting procedure is again repeated. 

New members of the Executive 
Council, by-laws state, are to take 
office on the first Monday in January 
of the year following the election, in 
this case January 5, 1959. 

As provided for in the articles of 
incorporation of the association, each 
state having an active membership of 
10 or more member banks is entitled 
to elect one representative to the Ex- 
ecutive Council, in addition to repre- 
sentation by the executive officers. 


Council Makeup 


The Executive Council of IBA con- 
sists of the president, first vice presi- 
dent, second vice president, the secre- 
tary, the treasurer, all past presidents 
of the association and in addition, 
one representative from each state en- 
titled to representation. The president 
and first and second vice presidents 
are elected by delegates attending the 
annual convention. The secretary and 
treasurer are appointive officers, 
named by the Executive Council. 

Officers are R. E. Gormley, Atlan- 
ta, Georgia, president; O. K. John- 
son, Whitefish Bay, Wisconsin, first 
vice president; O. D. Hansen, second 
vice president, Elk Point, South Da- 
kota. 

Present members of the board are: 

R. L. Adams, York, Alabama; E. 
E. Bailey, Princeton, West Virginia; 
Marshall Barnes, Beaver Dam, Ken- 
tucky; D. Emmert Brumbaugh, Clays- 
burg, Pennsylvania; W. J. Bryan, 
Nashville, Tennessee. 

Eugene W. Carlton, Durham, 
North Carolina; D. Fay Case, Can- 
non Falls, Minnesota; R. J. Castille, 
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Lafayette, Louisiana; L. R. Connor, 
Pittsfield, Massachusetts; D. M. 
Crouse, Worland, Wyoming. 

S. M. Dimick, Randolph, Vermont; 
A. T. Donhowe, Des Moines, Iowa; 
E. Z. Elleman, Richmond, Indiana; 
John C. Ellis, Craig, Colorado. 

W. E. Ellis, Ocala, Florida; L. E. 
England, Ashland, Virginia; W. L. 
Gregory, St. Louis, Missouri; Hugh 
L. Harrell, Oklahoma City, Okla- 
homa; Clyde Hiatt, Charleston, Ar- 
kansas. 

Clarence G. Hummel, Seymour, 
Connecticut; Russ M. Johnson, Jack- 
son, Mississippi; F. R. Knauff, Water- 
ville, Maine; N. B. Matthews, Stan- 
ford, Montana; R. L. Mullins, Wolfe 
City, Texas; Dwight F. Patterson, 
Laurens, South Carolina; E. E. Pla- 
cek, Wahoo, Nebraska. 

B. H. Ryan, East Moline, Illinois; 
T. Allan Smith, Detroit, Michigan; 
Lee Stenehjem, Watford City, North 
Dakota; A. W. Tindal, Cumberland, 
Maryland; E. E. Tusha, Carlsbad, 
New Mexico; Charles B. Veghte, 
Riverside, New Jersey; Earl P. Wads- 
worth, Colebrook, New Hampshire; 
Clement J. Ward, Massena, New 
York; R. G. Webber, Mount Sterling, 
Ohio and W. L. Webber, Kansas City, 


Kansas. 


Convention of 


FPRA Starts 
September 28 


All phases of bank public relations, 
advertising and business development 
will be discussed during the forth- 
coming convention of the Financial 
Public Relations association at the 
Sheraton Hotel in Philadelphia, Sep- 
tember 28 through October 2. 

A school of human relations will 
begin each day’s work. Dr. James F. 
Bender, author and lecturer and presi- 
dent of James F. Bender and Asso- 
ciates, will give a series of one hour 
talks each day. Keynote speaker will 
be G. Russell Clark, executive man- 
ager of the American Bankers asso- 
ciation. 

Opening speaker at the first gen- 
eral session will be Orrin H. Swayze, 
FPRA president and executive vice 
president of the First National Bank 
of Jackson, Mississippi. 
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Practical Public Relations 


Bank’s Helping Hand 


Buttonwillow, California—The Community National Bank of Button- 
willow has found a way to speed up office procedure and at the same time do 
a service to the community. 

G. C. Parker, president of the bank, recently said the bank installed a copy 
machine in all of its offices. 

Parker said he noted that many of the bank’s customers occasionally wish 
to have a copy made of some document, such as a birth certificate and that it 
involves expense and time to travel downtown just for that one need. With the 
installation of the copy machines in each office, Community National serves 
itself and its customers, the latter free of charge. 


Roomful of Beauty Queens 


Richfield, Minnesota—A roomful of beauty queen candidates was as- 
sembled in the community room of the Richfield State bank recently and 
honored in a bank-sponsored civic meeting. The dinner was attended by village 
officials of Richfield, Bloomington and Edina, Minnesota as well as school 
representatives, presidents of civic groups and members of the press. A variety 
of entertainment was furnished and the honored queens were given checks to 
cash and each received a silver dollar with clip so the money could be worn on 
a bracelet or chain. One hundred and eighty-five persons attended the dinner. 
William Kirchner, executive vice president of the bank, was master of cere- 
monies and Selmer Jerpbak, president, welcomed the group. 
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National Bank 
Ad Campaign 
Begins Soon 


The move to coordinate a national 
advertising campaign for commercial 
banks will bear fruit this month when 
the first ad appears in the September 
22 issue of Life magazine. 

This was announced by Morris R. 
Brownell Jr., chairman of the board 
of trustees of the Foundation for 
Commercial Banks. Mr. Brownell also 
announced in Philadelphia that 1,456 
banks have pledged $487,453.92 to 
date and pledges are coming in every 
day. 

With the $400,000 mark in sight, 
Brownell said, the advertising cam- 
paign will go forward. He added that 
the “response to the proposal for a 
cooperative national advertising pro- 
gram for commercial banks was im- 
mediate and wholehearted. And we 
can now announce as a certainty the 
fact that we are going ahead. 


Open House Is 
‘Old-Fashioned’ 
Event for Bank 


The Beverly Bank of Chicago re- 
cently held open house for its new 
$500,000 addition with an “old-fash- 
ioned” celebration. 

Cotton candy, popcorn, concert in 
the park(ing) lot, a parade’ of an- 
tique cars and gifts for its visitors 
were a part of the celebration. 

What the visitors saw as a result 
of the expansion program which be- 
gan last August was an attractive 
and functional structure, planned and 
built with the utmost care. 

The 14,000-square-foot new build- 
ing houses an enlarged safe deposit 
vault which has a capacity of 10,000 
boxes, an increased teller area with 
17 inside windows; a 130-foot modi- 
fied saw-tooth drive-in wing having 
four drive-in windows offering com- 
plete banking service. 

Drive-in hours have been extended 
past the regular lobby banking hours. 
A new parking lot holds 100 cars. 





THE PENDULUM SWINGS 


Economists change their predictions 
from time to time because, as one of 
them eee it, in their profession thinking 
must be kept fluid. Similarly, business- 
men alter their viewpoints as conditions 
change. In rare instances, it pays to hold 
fast to an opinion without allowing the 
swing of the pendulum to influence us, 


A case in point is this question of 
whether banks should sell imprinted 
checks or give them away free. Twenty 
years ago, when we started our planned 
merchandising program to recover 
check cost, selling checks in banks was 
a nuisance. Fifteen years ago it became 
intriguing. Ten years ago it won wide 
acceptance, and since then it has 
mushroomed because it is evident that 
important money is involved. 


Three years ago, however, when bank 
automation got under way, many bank 
operating men appraised the potential 
savings in mechanized check oadies 
and decided that they were promising 
enough to warrant absorbing the cost 
of imprinted checks. Now, these men 
are taking a long look at check costs 
and apparently some of them are chang- 































ing their views, because we observe a 
pronounced stepping-up of programs 
designed to recover cost. 


Throughout this long period, we here 
at DeLuxe have held fast to the convic- 
tion that there would be nothing gained 
by mortgaging savings which had not 
been realized, and have consistently 
emphasized that “the checks you sell 
cost you nothing.” At frequent intervals 
we have pointed out that check costs 
would mount with the introduction of 
mechanized handling, which of course 
— the view that imprinting was 
to be a “by-product” of something or 
other not clearly defined. 


Well, it is now becoming brilliantly 
clear that imprinting is not a by-product 
of anything. It is a very real and separate 
cost and, as we encounter the problems 
of check format redesign, we will feel 
the impact. To the degree that check 
costs can be recovered, this impact will 
be less severe. The DeLuxe program 
of selling checks will keep costs down 
and salvage a healthier portion of the 
savings promised by mechanization. 
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Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL. DALLAS, CHATSWORTH 









Anti-Branch 
Forces Win 
In Wisconsin 


Wisconsin bankers, expressing 
their sentiment on the branch bank 
issue, again have come out strongly 
against such a system. 

Voting by mail and in convention 
they adopted, 284 to 138, this resolu- 
tion: 

“Be it resolved that the officers, 
executive council, and committees of 
the Wisconsin Bankers Association 
shall continue to oppose any change 
in the branch, office, or service station 
banking law.” 

Rejected, 258 to 162, was this pro- 
posal: 

“Be it resolved that the Wisconsin 
Bankers Association remain neutral 
on the subect of branch banking.” 

Results of the voting will determine 
the association’s stand on branch 
bank proposals before the coming ses- 
sion of the Wisconsin legislature. The 
branch issue has been controversial 
for the last several sessions with the 
WBA officially against bank proposals 
by reason of results of previous mem- 
bership polls. In the last poll, in 1957, 
Wisconsin bankers voted 385 to 72 to 
continue the ban on branch banking. 


Chicken & Egg 
Business Shows 
Sharp Increase 


The chicken and egg business on 
U.S. farms is showing tremendous 
growth, according to the United 
States Department of Agriculture. 
USDA estimates that the number of 
chickens raised on farms in 1958 is 
435,785,000, up 10 per cent from last 
year. All regions of the country show 
increases. 

At the same time, egg prices re- 
ceived by farmers during the first 
six months of the year, averaged 
more than 20 per cent higher than 
1957 during the same period. Poultry 
feed prices averaged about three per 
cent below last year. 

Total egg production, January 
through June was three per cent be- 
low the same 1957 period. 
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Minneapolis, Minnesota—Ap- 
pointment of A. J. “Al” Knutson, as- 
: sistant cashier in 
the Commercial 
Department of 
Marquette Na- 
tional Bank to 
the Department 
of Banks and 
Bankers has been 
announced. Mr. 
Knutson joined 
the bank in May, 
1954. Before joining Marquette he 
worked for two years as cost account- 
ant for Wilson and Company, meat 
packers of Albert Lea, Minnesota. He 
left Wilson to join the Security State 
Bank at Albert Lea where he worked 
five years as cashier. He also served a 
term as president of the Freeborn 
County Bankers’ association. He is a 
member of the Upper Midwest Agri- 


cultural Credit council. 





MR. KNUTSON 


New York City—Promotion of 
Arnold Belasco to advertising man- 
ager of the Mosler Safe Company has 
been announced by Edwin H. Mos- 
ler Jr., president. Mr. Belasco joined 
the firm in 1952 as assistant adver- 
tising manager. He will coordinate 
the activities of the four agencies 
serving the safe company and its 
affiliates. He lives in Emerson, N.J., 
with his wife and two children. 


Manchester, Connecticut— 
Charles W. Pond has been elected 
president of First National Bank of 
Manchester, according to Willard B. 
Rogers, chairman of the board. Mr. 
Pond was manager of the collection 
department of Electrolux Corpora- 
tion of New York City the last two 
years. Before that he was treasurer 
of the Security Bank and Trust Com- 
pany of Stamford. 


September 1958 







Houston, Texas—The 24-story 
skyscraper home of the First City 
National Bank of Houston will be 
sold and the firm will construct a 
new banking house and office build- 
ing across the street in downtown 
Houston, it has been announced. 

“Our new quarters are needed to 
handle our bank’s growing volume 
of business,” said J. A. Elkins, senior 
chairman of the board in a joint 
statement with Gus S. Wortham, 
president of the American General 
Life Insurance group, which is ac- 
quiring the skyscraper. The bank 
building will become the home office 
of the Houston-based insurance 
group. 

The First City National bank be- 
came the largest in Houston and 
third largest in the south in 1956 
under consolidation of the City Na- 
tional Bank and the First National 
Bank. The skyscraper home which 
the First City National has outgrown 
is 11 years old. Completed in 1947, 
it was Houston’s first post-war sky- 
scraper. Resources of the bank are 
about $702,000,000. 


Chicago, Illinois—Thompson H. 
Burckhartt has been named vice presi- 
dent of the Chicago City Bank and 


Trust Company in charge of the Con- 
sumer Credit Department, W. Nor- 
bert Engles, president, announced. 
The new department, Engles said, 
was set up to meet requirements of 
the bank’s customers in the auto- 
mobile industry. Mr. Burckhartt 
formerly was assistant vice president 
of the Citizens National Bank of 
Evansville, Indiana. 


e 
Toledo, Ohio—Charles J. Bros- 


ka, a lecturer in the University of 
Toledo department of management, 
has joined the Ohio Citizens Trust 
Company as manager of the New 
Business Department, it is announced 
by Willard I. Webb Jr., president. 
Mr. Broska is in charge of business 
development and customer relations 
in the bank’s commercial division. 


Waterloo, lowa—Plans for a new 
home for the Peoples Bank and Trust 
Company of Waterloo moved a step 
ahead under recent action of the 
board of directors. The board has 
approved tentative plans for pur- 
chase of a new location for the bank 
with the new building to be about 
80 by 120 feet in size. Construction 
is expected to begin in July, 1959. 
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THE OLD AND THE NEW are in striking contrast in the two photos shown here 


of the Bank of South Haven, South Haven, Michigan. Above is the Center street 
entrance to the building before a $75,000 remodeling program was undertaken 
by the bank. Below is the remodeled entrance which President James R. Pence 
terms outward evidence of the complete renovation. A walk-up window is re- 
cessed in the new entrance as is a new night depository which has an envelope 
slot and dispenser and writing shelf for customer convenience. Among changes 
made by the bank are addition of three teller windows; a conference room and 
an enlarged vault and lobby. Bookkeeping department also was enlarged. 





Houston, Texas—Chairmen of 
commissions and committees of the 
National Association of Bank Audi- 
tors and Comptrollers have been an- 
nounced by NABAC’s new president, 
Franklin D. Price, Houston. 

Accounting Commission—Robert 
M. Schonk, cashier, National Bank 
of Commerce, Norfolk, Virginia; Au- 
diting Commission—Alex Steinmetz, 
auditor, Genesee Valley Union Trust 
Company, Rochester, N.Y. 

Automation and Electronics Com- 
mittee—Edward T. Shipley, auditor, 
Wachovia Bank and Trust Company, 
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Winston-Salem, North Carolina; 
Commercial Operations Commission 
—Forde U. Steele, vice president, 
Central National Bank of Cleveland, 
Ohio. 

Committee on Bank Reports and 
Statistics—Ottmar A. Waldow, vice 
president and comptroller, National 
Bank of Detroit, Michigan; Confer- 
ence Liaison Committee—H. O. An- 
derson, auditor, the First National 
Bank of Denver, Colorado. 

Federal Taxes Commission—Hugh 
W. Fraser Jr., vice president and 
comptroller, Citizens and Southern 





National Bank, Atlanta, Georgia; 
Personnel Administration Commis- 
sion—Raymond J. Miller, vice presi- 
dent, First National Bank in St. 
Louis, Missouri. 

Research Committee—Henry J. 
Rohlf, vice president, Mercantile 
Trust Company of St. Louis, Mis- 
souri; Savings Commission—Robert 
E. Fendrich, vice president, Howard 
Savings Institution, Newark, N.J. 

Trust Commission—Edmund Le- 
one, comptroller, Manufacturers 
Trust Company, New York City; 
Washington, D. C. representative— 
Franklin A. Gibbons Jr., vice presi- 
dent and comptroller, the Riggs Na- 
tional Bank of Washingtin, D. C. 


Denver, Pennsylvania — Fifty- 
seven years of continual growth of 
the Denver National Bank are re- 
flected in its expanded and remodeled 
building, announced in a 16-page 
booklet. 

The bank, founded in 1901, is 
housed in a gleaming new building 
of granite, glass and stainless steel 
after major alterations and additions 
were made to the building. Air con- 
ditioning has been installed and the 
number of teller stations increased 
from four to six. 

Bank deposits as of May were list- 
ed at $7,380,000. Officers of the bank 
are Samuel E. Fichthorn, president; 
John G. Horning, vice president and 
Amos Heisey, cashier. Members of 
the board are Alger H. Shirk, Samuel 
E. Fichthorn, John G. Horning, Amos 
Heisey, Amos W. Eberly, Frank M. 
Winter, Rufus P. Royer. 


Harrisburg, Pennsylvania—C. 
A. Sienkiewicz, president of Central- 
Penn National Bank of Philadelphia, 
has been named chairman of the 
board of trustees of the Pennsylvania 
Bankers Association Educational 
foundation, it was announced fol- 
lowing an organizational meeting 
here. Mr. Sienkiewicz was president 
of the PBA for two years and has 
been a member of the foundation 
board of trustees for the last two 
years. He succeeds Sidney D. Kline, 
president of the Berks County Trust 
Co., Reading. Objective of the foun- 
dation, formed in 1953, is “to en- 
courage broad understanding of the 
American banking system and the 
vital role of independent banking in 
the economic life of the country.” 
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Uniontown, Pennsylvania— 
Shareholders of the Fayette National 
Bank and Trust Company of Union- 
town recently approved a four for 
one stock split, the plan involving 
a reduction in the par value of the 
stock from $20 to $5 per share. This 
resulted in an increase in the number 
of outstanding shares from 25,000 
to 100,000. The stock was exchanged 
as of August 4. 

Commenting on action of the share- 
holders S. Ray Shelby, chairman of 
the board, said, “Fayette National 
has experienced such a correspond- 
ing increase in the value of the stock 
...; that many small investors have 
been precluded from becoming share- 
holders... .” 

According to the last published 
statement of Fayette national, that of 
June 23, 1958, total deposits were 
$22,293,562.08. 


Chicago, Illinois—Appointment 
of Lawrence Deschere as manager 
of the Credit Department of the 
American National Bank and Trust 
Company of Chicago has been an- 
nounced by Lawrence F. Stern, chair- 
man of the board. Mr. Deschere has 
been with the bank since 1954. Be- 
fore that he was employed by a New 
York bank for 11 years. 


St. Louis, Missouri—Dual ex- 
ecutive duties have been given to 
Raymond F. Reininger, secretary of 
Manufacturers Bank and Trust Com- 
pany. He has been given the addi- 
tional post of vice president, it was 
announced by P. A. Thias, presi- 
dent. Mr. Reininger has been with 
the St. Louis bank since it began 
business 25 years ago. 


Rosemead, California—The 
death of longtime California banker, 
B. Franklin Berry, 55, director and 
vice president of the First State Bank 
of Rosemead, has been reported. Mr. 
Berry was a native of the state of 
Washington and entered banking 
in 1929 as teller with the Rosemead 
bank. From 1938 to 1943 he was 
comptroller of Santa Barbara State 
college but he subsequently returned 
to banking and in 1953 was elected 
director and vice president of the 
First State Bank. 
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THE GROWTH PATTERN characterizing banks moving into new quarters has 
been observed by the Peshtigo State Bank, Peshtigo, Wisconsin, according to Roy 
J. Rabe, president and cashier. When the bank moved into this new building 
December 11, 1954, assets totaled $1,787,354; today the total is $3,496,432. The 
building is of brick and Lannon stone and measures 60 by 36 feet. 








Mobile, Alabama—Promotion of 
two vice presidents to senior vice 
presidents of the Merchants National 
Bank of Mobile, Alabama, has been 
announced by the bank’s board of 
directors. Promotions went to Ernest 
F. Ladd Jr., and Stratford E. White- 
Spunner. Mr. Ladd is a loan offi- 





MR. MR. LADD 
WHITE-SPUNNER 


cer and a director of the bank and 
Mr. White-Spunner is the bank’s 
loan review officer. Mr. White-Spun- 
ner joined the bank in 1917 and 
Mr. Ladd in 1935. 

Other promotions went to: Harry 
W. Martin, manager of the savings 
department, advanced to assistant 
vice president. He also will be a 
lending officer. 


George T. Sandoz, assistant man- 


ager of the savings department, pro- 
moted to manager. 

A. Clifton. Worsham, the bank’s 
advertising manager, elected assistant 
cashier. He will continue as advertis- 
ing manager. 

® 


Bussey, Iowa—Sale of the State 
Bank of Bussey, to Roger M. Bolton 


and his son, John of Tipton, Iowa, 
has been announced by E. G. Dough- 
man, former president. The Boltons 
purchased a majority of the stock in 
the Bussey bank. 

Roger Bolton is the new president. 
Mr. Doughman has been elected 
chairman of the board. John Bolton 
is executive vice president. Edith M. 
Doughman continues as cashier until 
the annual meeting in January. Roger 
Bolton recently resigned as president 
of the First National Bank of Tipton, 
a position he held for the last 10 
years. 

The sale was negotiated by Erwin 
W. Jones, vice president, Bankers 
Service Company, Des Moines, Iowa. 


Watford City, North Dakota— 
Lee M. Stenehjem, vice president of 
the First International Bank of Wat- 
ford City and director of the Inde- 
pendent Bankers association from 
North Dakota has been named a 
member of the state banking board. 
He was appointed by Governor John 
E. Davis of North Dakota. Mr. Stene- 
hjem succeeds H. M. Weydahl, presi- 
dent of the bank of Kildeer, North 


Dakota, whose term had expired. 
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TOWERING HIGH above the skyline of downtown Denver, Colorado, is the new 


First National Bank building of 28 stories. At left is the rear portion of the 6%- 
level parking area—left open to permit adequate ventilation, necessary in a 


parking facility that accommodates nearly 500 cars. 


Azusa, California—Sixty-seventh 
anniversary of the First National 
Bank of Azusa and its affiliate, the 
Azusa Valley Savings, bank was ob- 
served recently. The two banks were 
established shortly after the founding 
of the city of Azusa and, reports E. 
H. Philleo, president, serve the San 
Gabriel Valley under a consistent 
policy of sound banking principles 
supervised by a Valley-wide direc- 
torate. 

The banks have enjoyed a steady 
growth through the years and have 
combined assets of $10,416,922.32. 
Mr. Philleo has been chief executive 
since 1937. 


* 
Minneapolis, Minnesota—John 
H. Warden of Houghton, Michigan 


has been named a class C director 
of the Federal Reserve Bank of Min- 
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neapolis, it was announced by Leslie 
N. Perrin, chairman of the board. Mr. 
Warden, president of the Upper Pen- 
insula Power Company, was appoint- 
ed by the board of governors of the 
Federal Reserve System in Washing- 
ton, D.C. His appointment fills the 
vacancy created by the death in June 
of F. A. Flodin of Iron Mountain, 
Michigan. The new director’s term 
expires December 31 this year. 


Grand Rapids, Michigan— 
Merger of two banks, the Old Kent 
Bank and Michigan Trust company 
and the Peoples National Bank has 
been announced. The new, single in- 
stitution is known as the Old Kent 
Bank and Trust company. 

Announcement of the merger was 
made by Carl H. Morgenstern, presi- 
dent of Old Kent and William J. 








Schuiling, former president of Peo- 
ples and executive vice president of 
the new organization’s banking di- 
vision. All former offices of Peoples 
are now operating as branches of the 
consolidated bank. 

Morgenstern said that the Federal 
Reserve board raised no objection to 
the merger but that the bank dis- 
agrees with the board on the ques- 
tion of which of the Peoples former 
offices will be continued in operation. 


* 
Tulsa, Oklahoma—Nearly eight 


centuries of service are represented 
by employes of Tulsa’s First Nation- 
al Bank and Trust company, it is re- 
ported after a recent service awards 
dinner. Heading the list were five 
with 35 years each. They are Nell 
Black, assistant cashier; M. M. 
Lawellin, senior vice president and 
trust officer; J. J. O'Halloran, teller; 
J. D. Palmer, assistant vice president 
and Phil Zimmerman, assistant vice 
president. Board Chairman R. Otis 
McClintock, and Vice Presidents J. 
L. Baker and W. L. Kendall received 
30 year awards. Celia Keep received 
a 25 year award and 20 year certifi- 
cates went to Gladys Fox, Gwynne 
Tucker, Thelma Worsham and J. C. 
Wyatt, Jr. Thirteen employes received 
10-year awards and 40 five-year 
awards were presented. 


Santa Monica, California— 
Banker - turned - publisher - turned 
banker is the suc- 
cessful cycle of 
events in the life 
of Jacob D. Funk 
of Santa Monica. 
Mr. Funk, who is 
general manager 
of the Evening 
Outlook, a news- 
paper in Santa 
Monica, was re- 
cently appointed a member of the 
board of directors of the Santa Moni- 
ca Bank, replacing the recently de- 
ceased Ada H. Austin as the 11th 
member of the board. 

The new director began as a bank- 
er on graduating from Yale, working 
first with the Corn Exchange Nation- 
al Bank in Chicago and then the 
First Trust and Savings bank. He 
left the banking field to purchase the 
Glendale News-Press and has been 


in that work ever since. 


MR. FUNK 
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St. Paul, Minnesota—Rollin O. 
Bishop, president of the American 
National Bank of 
St. Paul, has 
agreed to having 
his name placed 
in nomination 
for Class A direc- 
tor on the board 
of governors of 
the Minneapolis 
ag Federal Reserve 
MR. BISHOP Bank at the elec- 
tion this fall, it has been announced. 
Each reserve bank has a board of di- 
rectors of nine members elected for a 
three-year term. Class A directors are 
chosen by representatives of stock- 
holding banks of the district. 

The six others on the board of 
governors represent Class B and Class 
C. Class B members must at the time 
of election be actively engaged in 
their district in commerce, agriculture 
or some other industrial pursuit. 
Class C members must consist of 
three members designated by the 
board of governors of the federal 
reserve system. Member banks are 
grouped according to size. 





Class A incumbents are: 

John A. Moorhead, Northwestern 
National Bank, Minneapolis, a repre- 
sentative of the large banks. His term 
expires this year. 

Harold N. Thomsen, Farmers and 
Merchants Bank of Presho, South 
Dakota, a representative of medium 
sized banks. His term expires in 1959. 

Harold C. Refling, First National 
Bank, Bottineau, North Dakota, a rep- 
resentative of small sized banks. His 
term expires in 1960. 

Mr. Bishop became president of the 
American National Bank in October 
1949, He was an examiner with the 
Kansas State Banking Department in 
Topeka for four and one half years, 
advancing to the position of chief 
examiner. Then he served as national 
bank examiner in the 10th district in 
Kansas City, before being transferred 
to the Washington office of the comp- 
troller of the currency. When the Fed- 
eral Deposit Insurance Corporation 
was set up in 1933, Mr. Bishop was 
transferred to that agency to aid in 
formulating procedures. Ten years 
prior to jojning American National 
he was supervising examiner for the 


FDIC in the ninth district in St. Paul. 
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THE CITIZENS STATE Bank of Hartford City, Indiana, looks like this after a 





“face-lifting” job on its entrance. The new front was designed by Bank Building 
and Equipment Corporation of America, St. Louis. The front, with its attractive 
new entrance, gives a new proportion to the building. 





Grand Rapids, Michigan—Kent 
Service Corporation, a Grand Rapids 
ee wee insurance agency, 
announces the 
appointment of 
Robert E. Blan- 
ton as assistant 
vice president. 
Max W. Hofmeis- 
ter, president of 
the firm, an- 
nounced Blan- 
ton’s election 
along with inception of a new mortt- 
gage payment security plan available 
through lending institutions. Mr. 
Blanton will introduce this program 
to banks throughout Michigan. Kent 
Service Corporation is one of the 
largest writers of credit life, accident 
and health insurance in the country 
and operates in 48 states and Alaska, 
representing a number of the leading 
life insurance firms. 

Mr. Blanton attended Grand Rapids 
Junior college and Wayne State Uni- 
versity before entering the insurance 
field. During the last 10 years he has 
been active in all phases of insurance 
coverage with company and agency 
operations. 


MR. BLANTON 


Minneapolis, Minnesota— 
Genevieve Howe, assistant cashier at 
the Marquette National bank, has 
been named manager of the bank’s 
Safe Deposit Department, Carl R. 
Pohlad, president, announced. Miss 
Howe joined the bank in 1938. She 
was elected assistant cashier in 1949. 

Miss Howe has served as a mem- 
ber of the national board of directors 
and chairman of the Minnesota group 
of the National Association of Bank 
Women and a member of the board 
of governors of the AIB. 


Clinton, Oklahoma—An in- 
crease of $100,000 in the surplus 
account of the First National Bank, 
accomplished by a transfer from un- 
divided profits, has been announced 
by F. Frank Sewell Jr., president. 
Capital and surplus now total $300,- 
000. 
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THE EDITOR 


BY THE TIME you read this, the first Independent Bank- 
ers Association Seminar for Senior Bank Officers at Har- 
vard University will be history. But as this is written, 
the editor is looking forward to 
spending a few days at the seminar 
with the 80 bankers from throughout 
the United States who will be “char- 
ter students” of the school. Our 
ever-loving and loyal wife professes 
to find some reassurance in the fact 
that we will be at the seminar for 
only three days of the two-week ses- 
; sion. Why? Because the fear has 
MR. BELL been expressed in domestic discus- 
sions that if we stayed longer we might return home with 
a New England accent. Basis for the fear is the allega- 
tion( and we hotly deny this) is that we began to talk 
like a Texan while attending the IBA convention in Dallas 
last March. Oh, well, even if that were true, it wouldn’t 
be as bad as a friend of ours who developed, so help me, 
a southern accent on his return from a Kentucky Derby 
weekend in Louisville. 


* ok & 


*, . » AND SEVEREST CRITIC” 

“I’m glad your so impressed, dear, by all these explan- 
ations I have been giving you about banking and eco- 
nomics,” remarked the young husband. 

“Yes, darling. It seems wonderful that anybody could 
know as much as you do about money without having 
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IN TALKING with country bankers, we get the impression 
that the recession has had relatively little impact on rural 
areas. But in all of the United States, one in every four 
American families felt the recession’s impact through 
unemployment and shortened work weeks. This con- 
clusion was reached by two University of Michigan pro- 
fessors, William Haber and Wilbur John Cohn, in a 
nationwide study of unemployment. 

According to the study, based or interviews with 1,456 
adults, 12.5 million American families felt the recession’s 
impact directly. In 8.5 million families, the head of the 
house or one other member of the family was unemployed 
at some time between mid-1957 and mid-1958. Shorter 
work weeks affected an additional four million families. 

Unemployment was most widespread among families 
with annual incomes of $5,000 or less. Shorter work 
weeks were more frequently experienced in the $3,000 to 
$7,500 bracket. After counting unemployment insurance 
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benefits as income, unemployed families estimated their 
income losses as follows: under $500, 38 per cent; from 
$500 to $1,000, 25 per cent; from $1,000 to $2,000, 25 
per cent; $2,000 and over, 12 per cent. Certainly, taking 
$2,000 away from a $5,000 annual income means only 
one thing—a sharply reduced standard of living. 

Younger members of the labor force were hard- 
est hit by unemployment. About one in four fam- 
ily heads under 30 were unemployed at some time 
during the survey period, which covered mid-1957 
through mid-1958. 

But despite their troubles, many of those unemployed 
had optimistic hopes for the future. One-third felt con- 
fident they would get their old job back soon or could 
find another with equal pay. Another third, however, 
believed their chances of getting another job with equal 
pay were slight; while the remaining third were uncertain. 
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KEEP HIM GUESSING 
Sign in a maternity shop window: “Not even he will 
know, until he gets our bill.” 


* Ke * 


A PROBLEM we hadn’t thought of in connection with the 
raise in postal rates has been called to our attention by 
the Scale Manufacturers Association. 

This group pointed out that millions of charts used to 
compute the cost of mailing packages and letters became 
obsolete when the postal rate increase was signed into 
law. Our office already has received a revised chart show- 
ing the new cost of parcel post shipments, but the cor- 
rections for our postage scale have yet to be applied to 
the machine. 

* 
NOTHING BUT THE TRUTH 

“Young man,” said the boss, “you told me yesterday 
afternoon you had a date with your dentist.” 

“Yes, sir, I did.” 

“But I saw you at the ball game.” ‘ 

“Yes, sir, the tall man sitting next to me was my den- 
tist.” 


* O* 


OTIS E. FULLEN, president of the Security State Bank & 
Trust Company in Beaumont, Texas, has opened another 
round of his continuing campaign against collection of 
life insurance premiums by pre-authorized drafts. A let- 
ter setting forth Mr. Fullen’s views is in this issue of The 
INDEPENDENT BANKER. We note, too, that the Bank Man- 
agement Commission of the American Bankers Associa- 
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tion has once again disapproved of the so-called draft 
plan. 

During the past month we have talked to three bankers 
who have said they have discontinued honoring such 
drafts. What has your bank done about the draft nui- 
sance? It seems to us the problem would be settled rather 
quickly if more banks refused to honor these drafts. 


ok & 


MONEY TALKS 

The story is told that Winston Churchill hailed a cab 
in the West End and told the cabbie to drive him to BBC, 
where he was scheduled to make a speech to the world. 

“Sorry, sir,” said the driver. “Ye'll have to get your- 
self another cab. I can’t go that far.” 

Mr. Churchill was somewhat surprised, and asked the 
cabbie why his field of operations was so limited. 

“It hain’t ordinarily, sir,” apologized the driver, “but 
ye see sir, Mr. Churchill is broadcasting in an hour, and 
I wants to get ‘ome to ’ear “im.” 

Mr. Churchill was so well pleased that he pulled out 
a pound note and handed it to the driver, who took one 
quick look at it and said: “Hop in, sir. To the devil 
with Mr. Churchill.” 


* ok x 


BANKING IS NOTED as an industry that offers much in 
the way of fringe benefits. For that reason, we were in- 
terested in noting results of a recent survey that showed 
that fringe benefit costs for all industry averaged $981 
per employee last year, an increase of 20 per cent since 
1955 for the 1,020 companies surveyed. The cost has 
approximately tripled since 1947, when the first survey 
of the cost for vacations, holidays, sick leave, pensions, 
insurance and other benefits was made. 


* oo * 


UNHAPPY LISTENER 

We enjoyed the story going the rounds about the 
speaker who had the public address system conk out on 
him in the midst of an address. Raising his voice, he 
asked a man in the back row if he could hear. “No,” 
said the man. Where upon a man in the front row stood 
up and shouted, “I can hear, and I'll change places with 
you.” 


* K 


THERE HAS BEEN no recession in travel across the At- 
lantic, according to a survey conducted by the American 
Express Company. Travel to Europe in mid-July was up 
15 per cent over last year. Among the reasons cited for 
the increase were these: the pull of such attractions such 
as the Brussels World’s Fair, budgeting ahead for foreign 
trips and the surprisingly heavy use of “economy class” 
air fares which went into affect April 1. 


‘ee 


EVEN THE MEEK CAN REBEL 
When the time comes for the meek to inherit the earth, 
the taxes probably will be so high they won’t want it. 
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AFTER READING a recent release from TIME magazine 
on the problem of shoplifting in supermarkets, we begin 
to think that we have been very unimaginative all these 
years. All we’ve been doing is to go into the supermarket 
to buy our groceries. 

Some shoplifting tricks reported by TIME: 

The “switch,” when quality butter (70 cents a 
pound ) is slipped into the oleo box (30 cents a 
pound ). 

Another “switcher” trick is to partially empty 
a potato chip container, then hide meat and other 
items in the bottom. 

Then there is the “fixer,” who transposes a 78 
cent price tag from two pounds of hamburger to a 
$3.38 steak. 

In Southern California, security agents in super- 
markets have caught mothers who had trained 
their children to help with the shoplifting by 
toting parcels out through the guard rails. 

Most cashiers have learned to watch for these 
elaborate devices for sneaking merchandise past 
the cash register: improperly distended bras 
(chops), « bagful of well-used baby diapers (can- 
ned goods), fake laundry packages (packaged 
meat), stretch socks and slacks (candy and cigar- 
ettes ). 

Estimated value of the pilferage loss in super- 
markets each year is $250 million. As the loss 
from pilferage mounts, supermarket operators are 
getting tougher about prosecuting offenders. 


* Kk * 


FACT OR FABLE? 


Some stories never wear out because they have 
the power to drive home truth of practical value. 
They may in reality be little more than fable or 
parable, so far as their actual oc-urrences are con- 
cerned, but they were not born to die. 

Such is the story attributed to Henry Ward 
Beecher, the great American preacher of a former 
generation. The story runs like this: 

A horse-trader once went to Henry Ward Beecher and 
said: “Mr. Beecher, I have a good family horse I want 
to sell you. He is a good carriage horse. He works 
double with any other horse and on either side of the 
tongue. In short he is a good all round horse and a good 
team worker.” Mr. Beecher replied: “My friend, I can’t 
buy your horse, but I would like to have him as a member 
of my church.” 


* kK * 


EFFECTS OF THE RECESSION are showing up in the 
collection statistics. The index of the American Collectors 
Association dropped nearly 10 points between March 
and June, from 94 to 84.1, the lowest reading in three 
years. Conditions prevailing in November 1952 con- 
stitute the base of 100. Regional unemployment rather 
than buying is the apparent reason for non-payment of 
bills, the ACA said. Because of the recession, credit 
granters are turning over more accounts to collection 
agencies, causing a rise in the dollar volume and num- 
ber of accounts in the hands of the agencies. 
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We were at the Annison’s annual 
barbecue when the Old Man said to 
me, “Let’s get an armful of this stuff 
and sit down where we can eat and 
talk.” 

We loaded our plates and as we 
settled down to the business of eat- 
ing, he said, “I want you to refresh 
me about a couple of things. I re- 
member you told me once about ‘nat- 
ural persons’ being supposed to be 
the organizers of a bank and you, 
also, said something about the law 
and a director’s residence. Go over 
that again for me.” 

“Well, it’s all very simple.” I had 
reference to the national bank laws 
and regulations which are followed, 
in a large measure, by state laws and 
regulations. “The National Bank Act, 
when it was originally passed, con- 
templated that a national bank would 
be (a) organized and owned by nat- 
ural persons, (b) have a board of di- 
rectors, three-fourths of whom would 
reside within 50 miles of the bank 
and (c) be governed by a board of 
directors whose qualifying shares 
were held unequivocally in fee simple 
by each director and the shares in 
no manner pledged or hypothecated 
or subject to any side-agreements. 
All these are not spelled out, but the 
intent was there and it was observed 
for many years.” 

“T understand part of that, because 
the directors’ oath filed by the bank 
covers two of the points. How about 
the ‘natural persons’ thing?” 


Holding Company Evasion 


“The statutes provide for that, but 
the meaning and letter of the law is 
brazenly evaded by the holding com- 
panies, which use natural persons to 
secure a charter, intending, from in- 
ception, to eliminate them as quickly 
as possible after charter is granted.” 

“What was it you proposed to 
counter these things? Seems to me 
like you brought branch banking in- 
to it one time when we were talking.” 

“I did mention branch banking, in 
the sense of statewide branches. | 
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said that in a statewide branch sys- 
tem, perhaps in a district system, and 


possibly in a county-wide system — 


(with large counties), the directors 
might not live within 50 miles of a 
branch, although they would live 
within 50 miles of the home office. 

“Tt is clear that while this might be 
construed as compliance with the law, 
it was not the intent of the makers of 
the law. In your small bank, and in 
mine, we have to certify that our di- 
rectors live within the prescribed dis- 
tance. Why not make the same thing 
apply to the branch system? If it is 
good for your directors to live close 
to your bank, why would it not be 
good for directors to live close to a 
branch?” 

“T can see your point; however, I 
don’t know how you could ever over- 
come this unfortunate situation.” 


‘Must Make Effort’ 


“I don’t claim that it can be done 
easily or quickly, but I am sure of 
one thing—it will never be accom- 
plished, unless an effort is made. 
Some things one just has to ask for.” 

“What kind of effort would you 
suggest?” 

“The Congress and all the state 
houses are full of legislators who 
claim that they want to help the little 
businessman. The small businessman 
has been recognized and given a 
break in nearly every branch of gov- 
ernment, except in the area of bank- 
ing. 
“I think that every legislature, and 
the Congress itself, should be asked 
to pass legislation which would estab- 
lish the policy that when, as, and if a 
group of local people were desirous 
of organizing a bank in their com- 
munity, and were able to provide 
capital and management and in every 
other way satisfy the requirements 





Ht Independents Need Aggressive 
Us Spirit to Win Concessions 


for a new bank, that group should be 
given preferential treatment and the 
regulatory agencies should be directed 
to ignore the existence of a branch 
or a holding company bank, if one 
existed in the community. 

“The regulatory agencies should be 
directed to declare the area not ade- 
quately served by a branch bank or 
by a holding company whose home 
office could not comply with the 50- 
mile rule for directors’ residence or 
whose directors had signed side- 
agreements concerning the sale of 
their stock. 


One Advantage 


“This would be a step toward pro- 
tecting the small bank against the 
encroachment of the larger branch- 
ing institutions. The locally owned 
bank and the branch could then slug 
it out on services rendered the com- 
munity. Under good management and 
with active directors and stockhold- 
ers pulling for the local bank, I have 
no doubt of the outcome.” 

“Then you think the small bank 
doesn’t have any kind of preferences 
as things now stand?” 

“Only one—and it is not exclusive- 
ly in the field of banking.” 

“What is that?” 

“Taxes. A small bank, and every 
other small corporation, has the 30 
per cent break on taxes, if its earn- 
ings are small enough. The 30 per 
cent break extends, in fact, to every 
corporation, large or small. It could | 
help a small bank and could hardly 
be of any help to a large one.” 

“How would you begin on this 
idea?” 

“Well, the first place I would begin 
would be in Missouri, if the system- 
minded boys carry the election in 
November. I would land another ini- 
tiative petition in the office of the 
Secretary of State so quickly after 
November 4, it would make their 
heads swim. Of course, a petition 
might not be necessary. The Missouri 
Legislature might grant the relief, if 
requested. These multiple banking 
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boys are vulnerable in some spots. 
Lack of local ownership and local 
management is one of those spots. 
Why not attack them there? Prize 
fighters open a cut over an oppo- 
nent’s eye and keep battering at it. 
Why not apply the same theory to 
banking?” 

“Wouldn’t that plan work in any 
state?” he asked. 


No Relaxation 


“Of course. Missouri just now is a 
hot spot. If there is any merit to mak- 
ing a difference between Small Busi- 
ness and Big Business then the bank- 
ing field should be just as open to 
such differentiation as any other, and 
this would be the only area in which 
a difference could be made. There 
should be no relaxing of regulatory 
laws. 

“The formula for granting charters 
should be changed in just one re- 
spect. In determining if an area is 
already served, the chartering agency 
should be directed to disregard 
branch service and to ignore any ob- 
jections raised by the head office of 
the branch or holding company 
bank.” 

‘Make Issue of It’ 


“You know, I hadn’t ever thought 
of a small, local organizing group 
being given such a break.” 

“Tt will never be done until the 
small bankers make an issue of it and 
ask for such relief. One state super- 
visor has expressed himself in favor 
of the proposal, but he can’t do any- 
thing in his state until the Legislature 
acts.” 

“Yes, I can see that. He has to 
abide by the law. Wonder what the 
small banks are waiting for?” 

“T don’t know. I just don’t know.” 
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“I wish you wouldn’t lay it on so 
thick to your office when you over- 


sleep, Ed. This just arrived from ‘the 
office gang.’!” 
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ABA Convention to Draw 
9,000 Persons to Chicago 


More than 9,000 registrants are 
expected at the 84th annual conven- 
tion of the American Bankers Asso- 
ciation which will be addressed by 
top figures in banking, business, edu- 
cation and government. The event 
will be held in Chicago September 
21 through 24. 


Among the speakers, according to 
Joseph C. Welman, president of the 
association, will be Ray M. Gidney, 
comptroller of the currency; Jesse P. 
Wolcott, chairman of the Federal De- 
posit Insurance Corporation; Don G. 
Mitchell, chairman and president of 
Sylvania Electric Products, Inc., New 
York; James C. Downs, Jr., chair- 
man of the Real Estate Research Cor- 
poration, Chicago; Dr. Herrell De 
Graff, Babcock professor of food eco- 
nomics at the graduate school of nu- 
trition, Cornell university; Herbert 
V. Prochnow, vice president of the 
First National Bank of Chicago and 
Paul I. Wren, vice president of the 
Old Colony Trust company, Boston 
and former assistant to the secretary 
of the treasury. 

Robert B. Anderson, secretary of 
the treasury, will extend greetings 
during the first general session and 
Mr. Welman, ABA president, and 
president of the Bank of Kennett, 
Missouri, also will speak. Ervin L. 
Peterson, assistant secretary of agri- 
culture, will speak at the annual 
breakfast of the Agricultural Com- 
mission. Presiding will be Harry W. 
Schaller, commission chairman and 
president of the Citizens First Nation- 
al bank, Storm Lake, Iowa. 

Scheduled to address their respec- 
tive divisions are John Adikes, presi- 
dent of the Savings and Mortgage 
Division and president of the Jamai- 
ca (New York) Savings Bank; L. A. 
Hollenbeck, acting president of the 
State Bank Division and chairman 
and president of the Farmers and 
Merchants State Bank, Iroquois, 
South Dakota; William M. Lock- 
wood, president of the National Bank 
Division and president of the Howard 
National Bank and Trust company, 
Burlington, Vermont, and Walter 
Kennedy, president of the Trust Di- 
vision and president of the First Na- 


tional Bank of Montgomery, Ala- 
bama. 

Of particular interest to the con- 
vention will be the scheduled vote on 
a proposed amendment to the ABA 
constitution that, if passed, would 
have the effect of excluding mutual 
savings banks from membership in 
the association. 


NABAC ‘Open 
House’ Planned 
For Bankers 


Bankers of the nation have been 
invited to the “greatest open house 
eyer put on in the banking industry,” 
by the National Association of Bank 
Auditors and Comptrollers. 

The month of October has been 
designated National Hospitality 
Month and each of the association’s 
171 conferences is taking part in the 
program. All of the nation’s banks, 
whether members of the association 
or not, are being invited to attend a 
local conference. 

The event of good fellowship is 
being observed by the conferences to 
provide all banks in the nation a 
chance to see “NABAC In Action” 
by observing how members exchange 
ideas and experiences and discuss 
problems of mutual interest. 

Banks will receive invitations from 
the individual conference setting out 
the “welcome mat.” 








“Sign here, Frank.” 
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FRB Denies 
Bid by First 
Bank Stock 


Application of First Bank Stock 
Corporation of Minneapolis to ac- 
quire the majority of voting shares 
in a proposed St. Paul bank has been 
denied under majority order of the 
board of governors of the Federal 
Reserve System. Three members of 
the board voted against the action. 


First Bank Stock had asked for 
prior approval of the board to ac- 
quire 1,190 of the 1,250 voting shares 
of the proposed First Eastern Heights 
State Bank of St. Paul, Minnesota. 

The board’s action of denial was 
taken under authority of the Bank 
Holding Company Act of 1956. 

The proposed bank was to have 
been in the Sun Ray Shopping center, 
at the eastern boundary of St. Paul, 
about four and one-half miles from 
the downtown financial district. 

In issuing its order of denial, the 
board noted the Minnesota Depart- 
ment of Commerce, which governs 
the chartering of both state banks 
and state savings and loan associ- 
ations in Minnesota, issued an order 
in April this year permitting con- 
struction of a state savings and loan 
association near the Sun Ray Shop- 
ping center, provided First Eastern 
was not activated by November 25, 
1958. 


Act Provisions Cited 


Board members took notice of sta- 
tutory provisions of the Bank Hold- 
ing Company Act in their denial. 
Among these are . . . “the conven- 
ience, needs, and welfare of the com- 
munities and the area concerned; and 
whether or not the effect of such ac- 
quisition ... would be to expand 
the size or extent of the bank holding 
company system involved beyond lim- 
its consistent with adequate and 
sound banking, the public interest 
and the preservation of competition 
in the field of banking.” The board 
related these two factors in making 
a decision. 

In its summary, the group noted 
that “In the city of St. Paul and in 
the greater St. Paul area, Bank 
Stock’s subsidiaries hold more de- 
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Health Insurance 
Used by 2 of 5 
Families in 1957 


Two out of every five American 
families who are protected against 
the cost of illness or accident used 
their health insurance in the past 
year to defray medical expenses, the 
Health Insurance Institute has re- 
ported. A nationwide consumer sur- 
vey of health insurance just com- 
pleted, the institute said, also shows 
that seven out of 10 families who 
have such insurance have used it at 
some time during the period their 
policies were in force. 

The study, conducted for the in- 
stitute by an independent research 
organization, was undertaken to ob- 
tain information on what people know 
and think about health insurance. 


posits, as well as individuals, partner- 
ships and corporations (IPC) de- 
posits than all other banks combined 


It was further noted that ... 
“while there are no banks within 
about 314 miles of Eastern’s pro- 
posed location, beyond that distance 
in the eastern part of St. Paul and 
adjacent areas there are seven banks, 
of which the two largest are Bank 
Stock subsidiaries. Those two had 
about $23 million (57 per cent) of 
the $40 million IPC deposits of the 
seven banks. The four banks of the 
area which are not affiliated with any 
holding company had, all told, only 
about $8 million of IPC deposits.” 

In summation, the majority mem- 
bers recognized that “difficult ques- 
tions of degree are presented in 
weighing opposing considerations 
such as those involved in the present 
cme...” 

But they added, “Considering all 
relevant aspects of the present mat- 
ter, the Board concludes that consid- 
erations unfavorable to the applica- 
tion outweigh those favorable to it, 
and that the application therefore 
should be denied. It is so ordered.” 

Voting for the denial were Chair- 
man Martin and Governors Szym- 
czak, Robertson and Shepardson. 
Voting against it were Vice Chairman 
Balderston and Governors Vardaman 
and Mills. 





Step Toward 
Automation 
Taken By Bank 


A step towards automation was 
taken by the American National Bank 
of St. Paul with the signing of an 
agreement with International Busi- 
ness Machines corporation for equip- 
ment to process records in several 
departments. Announcement of the 
move was made by Rollin O. Bishop, 
president of the bank. 

Mr. Bishop said, “This move into 
automation represents another step 
forward in the American National 
Bank's progress toward even more 
customer service. The speed and ver- 
satility of IBM data processing equip- 
ment will enable the bank to perform 
the many accounting operations on 
one installation of machines with 
more control and analysis. The rapid- 
ity of this equipment is characterized 
by its ability to produce account 
statements and other reports at 100 
lines per minute.” 

The machines, which will be in- 
stalled in the spring of 1959 will 
completely mechanize checking ac- 
count bookkeeping, installment loan 
accounting, savings accounting and 
other bank operations. 

Improved customer service will 
bring such things as statements for 
checking accounts in new and clearer 
design, monthly instead of quarterly 
statements for economy-way check- 
ing accounts, billing of service 
charges in the month incurred in- 
stead of a month late and vastly im- 
proved teller service. 
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“Whom do I see about borrowing a 
thousand on the ten thousand my ac- 
count is insured for?” 
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Commonwealth 
Bank, Detroit, 
Will Remodel 


An extensive remodeling program 
of both the exterior and interior has 
been announced for the Bank of the 
Commonwealth, Detroit, Michigan, 
by Howard P. Parshall, president. 

The bank project, said Mr. Par- 
shall, is another significant develop- 
ment in downtown Detroit’s pro- 
gram of exterior facelifting. 

The “new look” of the bank will 
consist of such innovations as plastic- 
treated walls and a suspended acous- 
tical ceiling. To provide a sleek, new 
look, the building’s outer walls on 
Griswold and Fort streets are to be 
refaced with granite from the side- 
walk to the top of the mezzanine level 
and above that, white terracotta for 
the next floor. The entire 23-story 
building will be cleaned. 


New Entrance 


Renovations will include a new 
stainless steel and plate glass en- 
trance on Griswold street plus an 
additional entrance at the rear, offer- 
ing customers quick access to bank- 
ing facilities. 

The interior of the main banking 
room, from the high ceiling to and 
including the first floor area under 
the mezzanine, will be finished in a 
“warm, contemporary decor.” A sky- 
light over the banking room will be 
replaced with a suspended acousti- 
cal ceiling equipped with recessed 
lighting fixtures. A similar ceiling 
will be hung under the mezzanine. 

Walls throughout the public lobby 
will be treated with wear-resistant 
plastic fabric. Plastic also will be 
used in combination with walnut pan- 
eling to reface all interior columns. 


Formica Panels 


On either side of the main lobby, 
low, open teller stations of Maryland 
Green and St. Genevieve Light Rose 
marble will be used in the main en- 
trance vestibule. A low rail of brass 
with white formica panels will out- 
line the bank officers’ area and en- 
circle the entire mezzanine. Wall-to- 
wall carpeting is scheduled for the 
officers’ space, private offices and 
mezzanine. Also, the mezzanine will 
be provided with a new customers’ 
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CONTRACTS have been let for a large-scale remodeling of the Bank of the 
Commonwealth in Detroit, Michigan, exterior of which is shown above. Supple- 


mental remodeling of the 23-story building also has been announced. 


The in- 


terior of the building is shown below as it will be following the remodeling. The 
“new look” will include plastic treated walls and suspended acoustical ceilings. 
The entire inside of the bank will be finished in a “warm, contemporary decor.” 





lounge and two new private offices. 

In the bank’s lower level, revisions 
call for the modernization of an exist- 
ing Safe Deposit Department. Here, 
to keep the contemporary theme, the 
area will be equipped with new hand 
finished walnut coupon booths, full 
carpeting and recessed lighting fix- 
tures. 

Bank Building and Equipment 
Corporation of America, St. Louis, 
has designed and will build all in- 
terior work for the new project, us- 
ing Detroit contractors and Detroit 
labor, Mr. Parshall said. Exterior re- 
facing will be done by the architec- 
tural firm of Crane, Kellog and 
Keihler of Detroit. 
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Americans Lose 
$100 Million in 
Cash Each Year 


The American people are losing 
over $100 million in cash annually 
due to carelessness. 

A nation-wide survey, made for 
American Express Company by Opin- 
ion Research Corporation, of Prince- 
ton, New Jersey, has revealed that 
at least 3,000,000 adults lose an aver- 
age of $44 in cash in the course of a 
year. 
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THE 100TH BIRTHDAY of George H. Judd, who for the past 54 years has been 
a director of the Alliance First National Bank, Alliance, Ohio, was marked by a 
testimonial dinner for Mr. Judd, shown here with the Reverend M. Richard Drake, 
pastor of Mr. Judd’s church and a featured speaker at the Judd dinner. 


Though Centenarian ls Short, 
He's Hailed as Ten Feet Talf’ 


A bundle of amazing energy in a 
small package is George H. Judd, 
longtime director of the Alliance 
First National Bank, Alliance, Ohio. 

Mr. Judd celebrated his 100th 
birthday recently, an occasion which 
prompted in his honor a civic dinner 
attended, appropriately, by 100 busi- 
ness leaders and other guests. 

The spry, energetic centenarian is 
only 5 feet, 4 inches in height, but 
the theme of the eulogy to him at the 
dinner was “He’s Ten Feet Tall.” 
The Reverend M. Richard Drake, 
pastor of the Union Avenue Metho- 
dist Church, of which Mr. Judd is a 
member, so described the bank di- 
rector in his address. Mr. Judd has 
stood above his fellow men in his 
personal life and achievements, it 
was pointed out. 

For the past 54 years, Mr. Judd 
has been a director of Alliance First 
National. It was fitting, therefore, 
that there was a liberal sprinkling of 
bankers and financiers among the 
group that gathered to honor him. 

One of the big moments at the 
testimonial event was announcement 
that the bank has established a $1,000 
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“George H. Judd Lecture” in busi- 
ness and finance at Mount Union 
College. This will defray the cost of 
an annual speaker for the Business 
Administration Department at the 
college. 

Dr. George L. King, a bank di- 
rector and chairman of the college 
trustees, tendered the $1,000 check 
to Mr. Judd, who in turn gave it to 
Dr. Carl Bracy, college president. 

For many years the centenarian’s 
parents operated “Judd House,” a 
boarding house for college students. 
The building today is the site of the 
college administration building. 

Though -he never sewed a seam or 
cut a piece of cloth, Mr. Judd op- 
erated one of the city’s outstanding 
tailor shops for 50 years. He went 
into business for himself after a 
youthful venture at ranching in Ari- 
zona, where he spent nine years. 

B. Y. McCready, chairman of the 
First National board, was toastmaster 
at the dinner. W. L. Sebrell, bank 
president, introduced the special 
guests and read greetings from well- 
known figures, including President 
Eisenhower. 


Wis. Bars 
‘Deposit’ Ad 
Use by S&Ls 


Attorney General Stewart G. 
Honeck of Wisconsin has warned 
state savings and loan associations 
they may not use the word “deposits” 
in advertising for funds to be sent by 
mail. 

In his ruling, Mr. Honeck said 
that while savings and loans have 
the right to advertise for funds, use 
of the word “deposits” constitutes an 
intrusion into the banking business. 

G. M. Matthews, Wisconsin Com- 
missioner of Banking, secured the 
opinion. With his request for an 
opinion, he forwarded to the Attor- 
ney General’s office a savings and 
loan advertisement which said it was 
easy to “deposit by mail.” 

Mr. Honeck said that apparently 
the violation was an unwitting one 
and that prosecution did not seem to 
be in order, but pointed out there 
was little to distinguish the savings 
and loan ad from a bank’s solicita- 
tion for deposits. 

The Wisconsin Bankers Associa- 
tion and five banks in the state have 
filed suit in U.S. Federal District 
Court at Washington in an effort to 
force revocation of Federal Home 
Loan Bank Board terminology which 
is said to “mislead” the public. 

Banks initiating the action with 
the WBA are American. Exchange 
and Commercial State, both of Madi- 
son; Grafton State, Grafton; Bank 
of Commerce, Milwaukee, and Ke- 
nosha National, Kenosha. 

The suit seeks restoration of lan- 
guage that was official in FHLB regu- 
lations until March 7, 1949, when 
the term “savings accounts” was sub- 
stituted for “share accounts.” 
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return cannot be had at the present 1% 
per cent interest rate. 

Second, the bankers of the country have 
spent many hours and many dollars in han- 
dling the CCC loan program from its incep- 
tion. You will agree, we feel sure, that in 
its early stages, the CCC loan program was 
a bulky, unwieldy, and expensive operation 
for the banks to handle. This meant that 
even at the higher interest rates then al- 
lowed by the corporation, banks, by and 
large did not make any great profit from 
these loans. Since the program has been 
streamlined and the amount of time and 
work needed to properly handle such loans 
reduced, the banks were in a position to 
seek a return on their earlier investments, 
but the reduced rate will prevent even a 
reasonable return on these investments. 

Third, we are afraid that unless the 
country banks of the nation can handle 
these loans at a reasonable profit, they will 
refrain from making them at all, or at least 
in large enough amounts to properly sus- 
tain the extremely important Commodity 
Credit Corporation program. This could 
well result in dire economic results for the 
agricultural segment of our national econo- 


my. 

Fourth, while perhaps the board felt that 
the 91-day bill rate was a guide to money 
values in determining the rate of interest 
the banks should receive for these loans, we 
respectfully call your attention to the fact 
that the smaller, country banks of the na- 
tion do not buy 91-day Treasury bills. 

There are two major reasons these small 
banks refrain from investing their assets in 
bills; one, the amount they have available 
is far too small for reasonable returns at 
usually low bill rates; and second, they are 
not equipped, either by staff or location, 
to keep constantly abreast of the constantly 
changing market to take full advantage of 
the earning possibilities of this type of 
investment. 

In fact, a study of the 155 commercial 
banks in Colorado shows that 41 have total 
assets of less than $2 million; 22 have total 
assets between $2 million and $3 million; 
27 have total assets between $3 and $5 mil- 
lion; and 28 have total assets between $5 
and $10 million. In other words, 118 of the 
155 Colorado commercial banks, or 75 per 
cent of our banks, have assets of $10 mil- 
lion or less, and cannot profitably invest in 
91-day bills to any great extent. 

Fifth, even though the corporation might 
succeed in securing the cooperation of the 
larger banks of the country in making these 
loans at the low 1% per cent rate, a por- 
tion of the money, in fact, used to make 
such loans would be that of the small bank 
on deposit with the larger bank, thus work- 
ing a hardship on the country bank to the 
profit and benefit of the large banks of the 
country. 

Obviously, this is not a sound situation 
for a nation that depends upon the cor- 
respondent relationship between small and 
large banks for a vehicle upon which to 
maintain its credit structure. It has been 
the country bank which has provided the 
risk capital to the farmer through loans 
with which he can produce his crops. The 
risks continue until the crops are harvest- 
ed, but through your new interest rate 
structure, you have seen fit to take away 
the potential profit from the risk-free CCC 
loan, only to make it available to the big 
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city banks, who have not had a part in 
the vulnerable production loans. 

Sixth, we have always understood that 
the Commodity Credit Corporation felt it 
advisable to cover its expenses of operation 
by taking only a relatively small portion of 
the interest p Prt to the farmer for these 
loans. Unless there has been a decided 
change in the philosophy of the corporation, 
and the board feels now that the corpora- 
tion should become a profit-making organ- 
ization, we cannot see why it is now neces- 
sary for the corporation to take 1% per 
cent, when % of 1 per cent in the past was 
considered adequate. 

It has, in the past, been the cooperation 
and support of the country banks that has 
made the program a success; and it must, 
in the future, continue to be the “selling,” 
cooperation, and boosting by country banks 
to their customers if the program is to con- 
tinue to succeed. 

The country banks are having a difficult 
struggle. The record of mergers and liqui- 
dations over the country is conclusive proof 
of this statement. It is extremely difficult 
for us to understand why a powerful cor- 
poration, such as yours, could see fit to 
wield a telling blow, such as you have done, 
against the very banks that have aided so 
greatly your cause in the past. There cer- 
tainly could be a good public relations 
argument made in itself against the action 
you took on this rate matter. 


ELWOOD M. BROOKS, President 
Jj. C. SCARBORO, Secretary 


Colorado Bankers Association 


DEBT RESERVES 


To the Editor: 


I believe that the following letter regard- 
ing the tax free reserves of mutual savings 
banks and savings and loans will be of in- 
terest to you, so I am sending it along. I 
forwarded this letter recently to the super- 
visors of State Banks in all 48 states. 

First, I am an associate member of the 
National Association of Supervisors of State 
Banks, both as a contributing member and 
as a former Superintendent of Banks in 
Georgia. 

The Independent Bankers Association, 
along with some 30 odd state associations, 
has endorsed the Curtis Bill (HR 8737). 
This bill, as you know, proposes a reduc- 
tion in the tax free reserves accorded mu- 
tual savings banks and federal savings and 
loan associations from 12 per cent to 5 per 
cent. The American Bankers Association 
has also endorsed the Curtis Bill, but with 
the additional reservation that commercial 
banks be accorded equal treatment with 
mutual savings banks and federal savings 
and loan associations. 

In reviewing the financial statements of 
a number of mutual savings banks, I find 
that when a 12 per cent reserve of deposits 
is applied to total amount of outstanding 
loans, the reserve percentage, as applied to 
the loan account, usually results in a loss 
reserve of from 15 per cent to 35 per cent. 
Could it be the declaration of the NASSB 
Executive Committee was made without 
consideration of the position in which it 
places this segment of banking, as com- 




















pared with other types of banking and other 
industries? 

I feel sure the overwhelming endorsement 
of the Curtis Bill, not only by our associa- 
tion, but by the other groups enumerated, 
was not arrived at hastily, but after con- 
sidered thought. 

In light of the above, I trust the separate 
state supervisors will give this matter seri- 
ous thought before endorsing the recom- 
mendation of the Executive Committee on 
the matter of tax reserves. 


R. E. GORMLEY 


Vice President 

Georgia Savings Bank and 
Trust Company 

Atlanta 3, Georgia 


INSURANCE DRAFTS 


To the Editor: 


Someone should write a comprehensive 
review on this free insurance premium col- 
lecting racket whether made by draft, 
check, check-o-matic—by any other name it 
smells the same! 

The insurance companies claim the banks 
are doing it for their depositors but I claim 
the insurance companies have had a free 
ride in most banks for the past many years. 
For us to collect insurance premiums for 
nothing is no different than for us going out 
and delivering drugs for nothing because 
we happen to have a bank runner and folks 
are our depositors. 

The enclosed letter from American Bank- 
ers Association dated June 24, 1958, and 
the New York Life Insurance Company 
president’s letter of July 7, 1958, show the 
terrible imposition that the insurance com- 
panies have been imposing on the bank and 
wish to continue. 

I am thoroughly in disagreement with the 
New York Life and the other insurance 
offenders. 

We have been fighting this insurance col- 
lecting scheme for a score of years or more. 
We wouldn’t mind doing it if they would 


pay for it. 
. OTIS E. FULLEN 


President 
Security State Bank & Trust Company 
Beaumont, Texas 
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Dispensers of Soothing 


Syrup Make Inroads 


Once again, Wisconsin bankers have voted in favor of 
present state laws prohibiting extension of branch bank- 
ing. 

Voting in a poll conducted by the Wisconsin Bankers 
Association, 284 banks favored and 138 opposed a resolu- 
tion directing that the WBA “shall continue to oppose 
any change in the branch, office, or service station bank- 
ing law.” 

A companion resolution, which would have committed 
the WBA to neutrality on the branch bank issue, was 
defeated by a vote of 258 to 162. 

Of the banks voting, more than 67 per cent favored 
continuing the present policy in favor of independent 
banking. The victory margin was 84 per cent in a similar 
poll completed early last year. 

Does the difference in the victory margin of the cur- 
rent poll, compared to the result two years ago, indicate 
a lessening of enthusiasm for independent banking in the 
Badger State? We think not. 

But we are certain, both from past experience in other 
states and from our recent conversations with Wisconsin 
bankers, that some independents have been sold by the 
“let us have harmony” and “why bicker?” boys. The vote 
result on the independent vs. branch issue and the fact 
there also was a “neutrality” resolution convince us that 
the soothing syrup dispensers are making headway in 
Wisconsin. 

Perhaps some bankers who favor “neutrality” believe 
it is possible to ride the fence on the independent vs. 
branch bank issue. We don’t. Further, we know that 
“neutrality” is an effective way of negating the numbers 
advantage the independents have when balloting in a poll 
like the one conducted in Wisconsin. 

No one likes a fight, but a principle never was won— 
or maintained—without one. 


12-Mile Gimmick’ 


In Missouri 


The predominantly big city group that is trying to 
foist branch banking on Missouri has succeeded in 
placing on the November 4 election ballot in that state 
a proposition that gives branch-minded banks in St. Louis 
and Kansas City everything they want—and throws a 
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bone to the few bankers elsewhere in the state who have 
ambitions to open branches. 

The proposed law for so-called “limited area branch 
banking,” on which Missourians will vote November 4, 
is discriminatory legislation. It’s loaded in favor of the 
branch-minded big city banks which would benefit most 
if branch banking should be permitted in Missouri. 

In the proposed branch banking measure is a double 
standard for establishing branch banks in Missouri. 
Banks in the St. Louis and Kansas City areas would be 
permitted to set up branches not only in their respective 
cities but also within 12 miles of the city limits. This 
would permit St. Louis banks to branch across the St. 
Louis county line into adjacent Jefferson and St. Charles 
counties. 

The same “12-mile gimmick” would allow Kansas City 
banks to open branches not only in Jackson County but 
also in Clay, Cass and Platte counties. 

Banks in the rest of the state would be permitted a 
more restricted type of branching. Outside of the St. Louis 
and Kansas City metropolitan areas, no bank could estab- 
lish a branch across a county line. The proposed law 


. would restrict these banks to branches within the munici- 


pality or county in which their main banking office is 
located. 

Advocates of branch banking have attempted to sell 
their proposition by assurances that any branching would 
be rigidly limited. The pro-branch faction concedes that 
branching over a wide area is a bad thing. 

It appears to us that branch bank advocates, by “rig- 
ging” the proposed law to permit branching across county 
lines by big city banks, already have destroyed some of 
the barriers they themselves say are necessary if branch 
banking is to be controlled. 


WHAT THEY'RE SAYING ... 


“Choose people who can learn and have plenty of zip, 
go and new ideas. Such people may cause trouble at times 
by stirring things up. But they are more useful than the 
mere plugs who get in a rut. The racehorses are better 


than the plowhorses.” 
ERNEST R. ESCH, president, First National Bank, McGregor, Texas, 
in talk to fellow bankers at forum in Victoria, Texas. 


“An old fashioned, debt-paying revival should be con- 
sidered for our entire nation from the individual to the 
federal government. Our enormous national debt is really 
in competition with the progress of our country. Debts 
are often necessary and serve a very worthwhile purpose, 
but debts should be repaid as quickly as possible. Cer- 
tainly we should not get ourselves into a groove wherein 
we would be condoning a perpetual debt.” 

REPRESENTATIVE WRIGHT PATMAN of Texas. 
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MEET THE MEN 
OF MARQUETTE 

















GEORGE S. COONROD : ; ee B WILLIAM A. RIEK 
Vice President These experienced ‘Men of Mar a 
Operations quette’’, who take a sincere personal 
interest in your correspondent banking 
problems. . . and our complete banking 
ERNEST R. GEARINO facilities, are as near to you as your KENNETH H. DALLY 
Vice President Vice President 
Investments telephone. and Trust Officer 
Trust 
More and more progressive bankers 
of the Upper Midwest rely on the 
friendly folks at Marquette, for all their 
correspondent banking requirements. 

ROGER L. HEIRONIMUS PAUL W. PETTERSON 
Assistant Cashier j Vice President 
Investments Our people are constantly in touch Real Estate, 

ortgages 


with new and modern banking methods. 
We are always pleased. to discuss our 
services . . . always proud to offer you 
the complete personal services of our 
banking specialists. 


DONALD R. RIGSBY 


JOHN T. PAIN, JR. 
Vice President 













Representative 
Instalment Loan Investments 
J. LEONARD ERICKSON VERNON SWANSON 
Credit Manager Transit 
Credits 
ELLIOT L. KULANDER 
Cashier 
DEPARTMENT OF BANKS AND BANKERS aid 


NY) Mi be é [ 
—— A. J. KNUTSON OTTO H. PREUS 
Assistant Cashier Vice President 5 


To MARQUETTE %01:(/ BANK 
OF MINNEAPOLIS Covent at argu FE 3-541 
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THESE NATIONAL POST-TRONIC MACHINES 
save time and money for thia bank through 
electronically controlled posting procedures 


GEN CRAWFORD, Presi- I 


™. 

dent of the City Na» \ @ 

tional Bank of Anchorage. \ % 
hy 
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TME CITY NATIONAL BANK of An- 
chorage In Anchorage, Alaska. 


“Our @lalional POST-TRONIC* Machines 
return 52% annually 


on our investment. ’’—city National Bank of Anchorage, Anchorage, Alaska 


“Our two new National Post- 
Tronic*® Machines have greatly 
increased the efficiency of our book- 
keeping department,” writes Ben 
Crawford, President of the City Na- 
tional Bank of Anchorage. “As a re- 
sult, our Nationals have reduced 
operating expenses for us. 

“Our National Post-Tronic Ma- 
chines handle checking account post- 
ing quickly and accurately, because 
what the machine does electroni- 
cally the operator cannot do wrong. 


%& Trade Mark 


Our Post-Tronics are easy to operate, 
too. We have found that new opera- 
tors can be trained to do an efficient 
job within only a few days. 
“Through greatly reduced record- 
keeping costs, our National Post- 
Tronic Machines return more than 
52° annually on our investment.” 


President of the 
City National Bank of Anchorage 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES e HELPING BUSINESS SAVE MONEY 


The miracle of electronics provides the 
lowest posting costs ever known. This 
means more efficient over-all operation 
of any bank, regardless of size. Your 
local National representative will be 
glad to show how much the POST- 
TRONIC can save your bank. Call him 


today. He’s listed in the yellow 
pages of your phone book, ee 


G. U.%. PAT. OFF. 








